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| The amount and permanence of your income from your agency | 
| depends on your hold upon your customers, 


Assets over | Your hold upon your customers depends on their confidencein you. | - Assets over 

Ten Millions of Dollars | Their confidence in you depends on their experience withthe | Ten Millions of Dollars 
$10,000,000 | companies in which you insure them. | $10,000,000 
, . H ) . 


| Protect yourself by giving them CONTINENTAL policies. 


Reserve for Unearned Premiums over Reserve for Unearned Premiums over 


Four Millions of Dollars Four Millions of Dollars 


An old established AMERICAN COMPANY whose 
i ea loyalty to its agents, fixed policy, financial strength, $4,000,000. 
progressive management and fair treatment to 








Surplus to Policy-holders (including policyholders, are guaranteed by its past record. Surplus to Policy-holders (including 
Cash Capital $1,000,000) over Cash Capital $1,000,000) over 
Five Millions of Dollars iia: guanbaiai sii saci Five Millions of Dollars 
5,000,000. ‘ , $5,000,000. 

The Continental Fire Insurance (Co., 
PRINCIPAL OFFICE, 46 CEDAR ST., NEW YORK. 
WESTERN DEPT., RIALTO BLDG., CHICAGO, ILLS. 
| 
| TWELFTH ANNUAL EDITION NOW READY 


Founded 1792. Charter Perpetual. 








1900. COMPENDIUM 
Official Life Ins keports 


(INCLUDING FOUR THOUSAND LIFE INSURANCE RATIOS) 


NORTH AMERICA ae 


COMPARATIVE EXHIBITS 


FOR THE INFORMATION OF 


No. 232 WALNUT STREET, POLICYHOLDERS IN LIFE INSURANCE COMPANIES 


f The Only Fublication Giving Complete Statistics of Every American Life Co. 
) | 


PHILADELPHIA. 


INSURANCE COMPANY 











This extended series of tables shows the business and financial standing of all the 

companies of the United States, and is made up from the official reports to January 1, 1900, 
‘| HIS WORK IS A COMPLETE PocKET COMPENDIUM OF THE Various State Depart- 

MENT REPORTS. 

- The purpose of these exhibits is to place in the hands of policyheldérs a mass of 
Capital = me = $3 OOO 000.00 desirable information compiled from the reports of the insurance departments. Depart- 
3 3 3 mental reports are not accessible to the average policyholder, and competing agents not 
infrequently so distort official figures as to deceive or mislead insurers. The demand for 


, Assen, January |, 1900, 9,205,0387.08 | 5 eS ee a ee ee 

















other department reports, with about four thousand ratios deduced from them. The rank 
- ' ot companies relative to the various features considered i is also shown in each exhibit. The 
Surplus over all Liability of Capital and Reinsurance magnitude of the industrial business demands that it be separated from the regular bedioinn. 
2 The department reports do not make this separation, but it is made in this work. 
8 
$ I ,5696,780.55 Single Copies, - - - $1.50 
° | 100 Copies, - -~ - 120.00 
9 | Orders for Single Copies must be Prepaid. 
5 CHARLES PLATT, President. EUGENE L. ELLISON Vice-Pres. | : 
BENJAMIN RUSH, Second Vice-President. | THE SPECTATOR ( () M D ANY 
+ GREVILLE E. FRYER, Secretary and Treasurer. 
c 


JOHN H. ATWOOD, Ass’t Sec. | T. HOUARD WRIGHT, MarineSec. 95 WILLIAM ST. NEW YORK 














THE SPECTATOR [Thursday 


C. D. CRANE'S DOUBLE AND TRIPLE-INDEX 








Insurance Expiration Registers 





QUICKEST | LIGHTNING EXPIRATIONS ESTIMATING 
TO TO NEVER | SPACE 
WRITE. FIND.+ OVERLOOKED. UNNECESSARY. 


Send for Sample Sheets and Circular Price List to 
WRITES NAMES 


MOST THE SPECTATOR COMPANY, ALPHABETICALLY 
NAMES. ARRANGED, 


95 William St., New York. 





WRITES FOR THIRTEEN PAPER AND 
BLOCK YEARS’ BINDING 
INSURANCE. USE. FIRST CLASS. 





1829. CHARTER PERPETUAL. 1900. 


FRANKLIN FIRE INSURANCE CO. 


OF PHILADELPHIA. 








Capitai 7 $400,000.00 
Insurance Reserve 1,577;056.17 
Unpaid Losses, Dividends, etc 25,603.19 
Net Surplus 1,104,232.79 





ToTaL ASSETS, Janugry 1, Ig00 : 3,106,892.15 





OFFICERS :- 
JAS. W. McALLISTER, PresIDENT. EZRA T. CRESSON, SEcRETARY. 
GEORGE F. REGER, Vicr-PRESIDENT. SAMUEL K. REGER, Ass’t SECRETARY, 


DIRECTORS - 
James W. McAllister, George A. Heyl, Charles M. Swain, John Sailer, Joseph Moore, Jr., 
Harry A. Berwind, Geo, Fales Baker, M. D., Charles W. Potts, George F. Reger, SamuelY. Heebner. 





AGENCY DEPARTMENT; Rosert H. Wass, Manager. Joun M. Drepcer, Secretary. 
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London Guarantee »° Accident Company 


LIMITED, 
OF LONDON, ENGLAND. 
ORGANIZED 1869. 


TRUSTEES FOR THE UNITED STATES. 


J. CROSBY BROWN, Esq., New York. 
J. W. DOANE, Esq., New York. 
ERSKINE M. PHELPS, Esq., Chicago. 
ORSON SMITH, Esq., Chicago. 
FRANK O. LOWDEN, Esq., Chicago. 





UNITED STATES BRANCH, 
Manhattan Building, 307-321 Dearborn Street, Chicago. 


A. W. MASTERS, General Manager. 


INDIVIDUAL ACCIDENT . I N - U R A N C = 





EMPLOYERS’ LIABILITY . 

GENERAL LIABILITY... 

WORKMEN’S COLLECTIVE 

ELEVATOR AND . 

TEAMS 

F. J. WALTERS, Resident Manager. 
45-49 Cedar Street, New York. 


THE LARGEST ACCIDENT COMPANY IN THE WORLD. 


W. E. HOAG, Resident Manager. 
204 South Fourth St., Philadelphia, Pa. 


JOHN T. STONE, Prest. 


J. G. CLOUD, Supt. Agents. 


MARYLAND 


BZONVUNSNI 
ugztiog 


HEAD OFFICE, 
EQUITABLE BLDG., BALTIMORE, MD. 


Capital Paid in Cash, - ~ - - $750,000.00 


Surplus, - - - 666,289.07 
Surplus to Policyholders, - ~ - 1,416,289.07 
THE STRONGEST CASUALTY AND ACCIDENT COMPANY. 

Employers and Contractors Liability, Boiler, Elevator, Team, 
Personal Accident, Plate Glass Insurance and Sprinkler Leakage 
Insurance. 


New York Office, 142-146 Broadway, 
ANDREW FREEDMAN, E. W. DELEON, 
_ Resident Director. Resident Manager. 


GOOD AGENTS WANTED. 
Deposited with New York and Maryland Insurance Departments, $500,000 





THE 


Employer's Liability Assurance Corp’, 
LIMITED, OF LONDON, ENGLAND. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES, 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable, 


Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





APPLETON & DANA, + - - -_ = Boston, Mass. 


Managers for the United States, 





EDMUND DWIGHT, Jr., State Agent, 
2 WILLIAM STREET, NEW YORK 


THE 


Mutual Lite Ins. Co., 


OF KENTUCKY. 


Home Office, LOUISVILLE. 
SEMI-ANNUAL STATEMENT, JUNE 30, 1900. 


$2,939,283.23 
2,846,693.00 
92,590.23 
52,055.26 
EXPENDITURES, 
$271,598.41 | To Policyholders, . $193,684.46 
126,591.46 | Expenses, etc., . 126,808.01 
- 398,189.87 Total, 320,492.47 


Insurance in Force, $15, 102,795. 


During the Six Months the Company made Increases in Assets, 
Surplus, Insurance in Force and Income and decreased its Expenses. 


ASSETS 
RAS EEEE 1 he C8 OOP COME ee og dis weccéenswinegess «wee 


INCOME, 
Premiums, . 
Interest, . 
Total, 





GEORGE W. MORRIS, Pres. DAVID MERIWETHER, Sec’y. 





PERSONAL ACCIDENT, 
LIABILITY, 
STEAM BOILER, 
BURGLARY, 
CREDIT INSURANCE 


HEAD OFFICE : 346-348 BROADWAY, NEW YORK. 
BRANCH OFFICE: 52.54 William Street, New York. 
OSCAR ISING, 
General Manager for the United States. 


SIDNEY N. MOON, 
Manager Casualty Department. 





CASUALTY AND 
SURETY COMPANY, 
ST. LOUIS. 


UNIO 


INDIVIDUAL ACCIDENT, HEALTH AND PLATE GLASS 


INSURANCE. 


—_—__—_——_- -— 


Applications for Territory should be addressed to 


Home Office, Wainwright Building, St. Louis. 


OR TO 


EASTERN DEPARTMENT, 141 Broadway, New York. 
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NOW READY FOR DELIVERY. 


Fire Prevention and Protection. 


HE first edition of this work, fresh from the press, presents com- 
pactly and conveniently the knowledge necessary to the fullest 
protection of property from fire. It is an excellent hand-book for 

the merchant or manufacturer, who wishes not only to prevent or quickly 
extinguish fires, but to feel certain as to his indemnification in case of 
loss; and it should also be in the hands of every live, up-to-date 
insurance agent, who, in competition, is likely to need access to the 
information which it contains at any moment. The annexed Chapter 
Titles will indicate the scope of the book : 








Other Non-Automatic Fire Fighting Ap- 
pliances. 

Fire Escapes. 

Electrical Rules, 

Approved Electrical Fittings, 


Conditions and Restrictions 
of Fire Insurance Policies. 
Standard Fire Insurance Policies of New 


Fire Prevention and Extin- 
guishment. 


Construction of Buildings. 

Fire preventive Materials and Devices. 
Miscellaneous Safety Devices. 

Lighting, Hea'ing and Cooking Appliances. 
Fire Alarms and Watchmen’s Clocks. 

Fire Extinguishing Appliances and Water 


Supplies. : York and Massachusetts. 
Automatic Chemical Fire Extinguishing Policy Index. 
Systems. Rating of Fire Hazards. 


Hints to the insured, 
Policy Clauses. 
Short Rate Cancellation Tables. 


Non-Automatic Chemical Fire Extinguish- 





ers. 
Chemical Fire Pails and Buckets. 


PRICES =: 
SINGLE COPY, - . . . ‘ $1.50 
12 “OPIES, . . . . ‘ - 16.00 
25 « > F ; . ' . 32.00 
50 “ec eS a re © « 60.00 
100 « . ‘ ‘ . . ‘ 100.00 


On orders of 100 copies 0- more for distribution, the purchaser’s card will, if desired, be 
imprinted in gold on the margin of cover. ‘lhis work is substantially and neatly bound in 
red and gold, and makes a very presentable volume. 


THE SPECTATOR COMPANY, 
95 WILLIAM STREET, NEW YORK. 


THE OSTERMOOR PATENT -~H1 5 
ELASTIG FELT MATTRESS i 












Compressing 


Seediee aol ness, durability or comfort. We 
closing the pay all express charges, and 
tick by hand, sell on the distinct agreement 


that you may return it and get 
your money back (without ques- 
tion or dispute), if not all you 
have even hoped for, at the end 
of 30 NIGHTS’ FREE TRIAL, 


Ix you are skeptical about its 
merits or don’t need one now, 
send for complete pamphlet. 
The Test of Time, mailed free 
for the asking ; it gives full 
particulars. 

aver Cinetis Felt ie 

Ws hy = of airy, interlacing, rous 

TRADE-MARE » ‘ = sheets, of snowy whiteness and 

reat elasticity; closed in the tick by hand, and zever mats, loses shape or gets lumpy. 

s perfectly dry, non-absorbent, and is guaranteed absolutely vermin-proof. Tick may 

be removed for washing without trouble. Softer and purer than hair can de; no re- 
picking or re-stuffing necessary. 


2 ft., 6 in. wide, weight 25 Ibs.,  - - - $8.35 
3 ft. wide, weight 30 Ibs., - - - 10.00 
3 ft., 6 in. wide, weight 35 Ibs., - - - 11,70 
4 ft. wide, weight 40 Ibs., « = - 13.35 
4 ft., 6 in. wide, weight 45 Ibs.,  - - - 15.00 


All 6 feet, 3 inches long, or any length desired. 
EXPRESS PREPAID EVERYWHERE. 





Not for sale py stores, A few unscrupulous dealers are trying to 
WARNING sell a $5 mattress for $10 and $15 on our advertising. Patent 
Elastic Felt Mattresses can only be bought of.... 


OSTERMOOR & COMPANY, 114 Elizabeth St., New York. 


We have cushioned 26,000 Churches, Send for our book, ** Church Cushions.”’ 








HE EQUITABLE LIFE INS. CO. 
OF IOWA 


has some first-class openings for GENERAL AND DISTRICT AGEN. 
CIES in Pennsylvania, Ohio, Illinois, Indiana and Michigan. Contracts 
direct. 


POLICY RESERVES DEPOSITED WITH THE STATE. 


This may be YOUR opportunity to build up a permanent and profit« 
able agency. 


ADDRESS THE COMPANY AT 
DES MOINES, IOWA. 





alia ASSURANCE COMPANY 


OF IRELAND. 
ESTABLISHED IN 1822, 


UNITED STATES BRANCH: 
HARTFORD, CONN.’ 


GEO. E. KENDALL, 
Manager. 





INSURANCE 
COMPANY 


PHENI 


OF BROOKLYN, N. Y. 





NEW YORK OFFICE: 


4% CEDAR ST. 





oes W. STEVENS, President. 








EDWARD D. STEVENS, Secretary 


(Incorporated Under the Legal Reserve Laws of IIlinois.) 


LLINOIS LIFE: INSURANCE COMPANY 
CHICAGO. ; 
Issues up-to-date and desirable forms of policy contracts not equaled 


in their fairness and liberality by those of other companies. Surrender 
and loan values guaranteed and written in the policies. 


THE NEW (STOCK RATE) DECREASING PREMIUM 
POLICY JUST OUT IS A -GREA't FAVORITE, 


Competent General Agents Wanted for Chicago, Peoria, St. Louis. Kansas City, Phil- 
adelphia, Milwaukee and many desirable points throughout Illinois, Wisconsin Michigan, 
CUhio, Pennsylvania, Missouri, lowa and Georgia. 


WRITE FOR SAMPLE POLICIES, TERRITORY AND TERMS TO FIELD MEN 
Address the HoME OFFicg, 134 Monroe St., cor. Clark, Chicago. 


HE KANSAS MUTUAL LIFE INS. CO. 


J. P. DAVIS, Presipent. 





CONDENSED STATEMENT 
For the Year Ending December 31, 1899. 


Total Cash Income..... Caedebobesscuvdevos tec kGecs ecsaeeaesee $329,060,27 
"EG tAl CUMORMAMUUOS oa xboncdisinness cskae bass dices ovo hobo seecet 279,683.65 
Excess of Income over Disbursements..........ssceccccccccees 49 376.62 
Total AsGtS sc eiscivie cscs oceccenevetae Medkictcdseet debceey 436,026.14 
Liabilities..... RSeMb nae SUbia wees sea cw enh die ub ake eee meneak 276,103.52 
Sa INS ANS PORTA SIOIEUIE G5 o's.'6:554)6:s 0is 540.040 9 Une nied oss pevenancs 159,922.62 
MASRTOATE Bk MID 53 ales cides ccd occas based bess clap iens ce 10,213,483.00 
Totel Paid Policyholders to Date... i. .cccccscseccsce-socseve 1,827,671.56 


Active, reliable District Agents can secure liberal contracts by addressing the Home 
Office, Topeka, Kansas. 


Ae 
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THE SPECTATOR: 


THE SPECTATOR, established in 1868, is a weekly journal devoted 
to promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Mexico is Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 
Union Five Dollars per annum. 

THe SPEcTATOR has a larger circulation than any other insurance 
journal—and carries no “deadhead” subscriptions. 

THE SPECTATOR COMPANY, PustisHers. 
(Telephone Number, “231 John.’’) No. 95 Witui1am Srt., N. Y. 
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A PECULIAR complication arose out of the late loss of a 
yacht on the New England coast. It appears that the over- 
zealous foreign broker placed marine insurance to the yacht’s 
value, $80,000, and, in addition, secured $50,000 of fire in- 
surance. When the vessel was lost the marine insurance 
people declined to settle except on a valuation of $130,000, 
they admitting a loss of $80,000 and taking the yacht, worth, 
after the wreck, probably $10,000 to $15,000. Perhaps both 
broker and owner will be more cautious the next time. 


ltndiinipet 





TwELvE American life insurance companies have now 
passed the half-century mark, the Etna Life and the Man- 
hattan Life being the latest accessions to the ranks. Next 
year three other companies will reach that stage, after which 
there will be a long wait for the sixteenth company. It is sat- 
isfactory to note that every one of these old-timers is in first- 
class condition to-day—larger and stronger than they ever 
were. Their careers serve as object lessons of the soundness 
of the system on which they work. 





NUMEROUS recent fires caused by the use of painters’ naph- 
tha torches have called urgent attention to this hazard. Care- 
lessness on the part of the mechanics is, without doubt, a 
necessary adjunct to the torch in producing such fires; for by 
ordinary care in handling the torches ignition could certainly 
be avoided. Compounds for removing old paint without 
the use of a torch are still so expensive that is hardly probable 
that painters can be induced or forced to forego the latter; 
but they might be required to have a chemical extinguisher 
of some kind at hand whenever a torch was in use. 





A REMARKABLE and satisfactory feature in connection with 
the fire waste in the United States is the rapidity with which 
the average loss per fire has decreased. Consulting the 
Chronicle Fire Tables, it is ascertained that in 1889 the aver- 
age property loss per fire was $6992, and the average insur- 
ance loss was $4187. By successive and fairly regular grada- 
tions the averages have declined, until in 1899 they were 
respectively $2028 and $1224, or only about twenty-nine per 
cent of what they were in 1889. The property loss and the 
insurance loss have kept even pace, the relation of the latter 
to the former having been about the same in 1899 as in 1889— 
namely, about sixty per cent. It is certainly very gratifying 
to learn that fire is slowly but surely being brought under 
better control. Credit for this improving condition of affairs 
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is doubtless owing chiefly to the requirements and-recom- 
mendations of underwriters inthe direction of better prepara- 
tions for the prevention and extinction of fire. 





THINLY veiled charges of irregularities in the placing of 
New York risks in unauthorized insurance companies have 
quite frequently appeared of late in certain journals. These 
charges, while mentioning particular risks, are not sufficiently 
concrete to warrant anyone in taking steps looking to the 
punishment of the alleged offenders; in fact, they are made 
more by innuendo than by direct statement, and may be en- 
tirely lacking in substance and truth, although it is likely 
that there is some fire where there is so much smoke. If 
the parties giving circulation to these hints of law-breaking 
possess knowledge of absolute facts which prove the imputed 
misdoings, why do they not take a bold stand and bring the 
law-breakers to justice? 





It appears that certain members of the South-Eastern 
Tariff Association were somewhat hasty in their anxiety to 
strictly conform to the requirements of the new Louisiana 
anti-compact law, and could not even await the relatively 
slow mails, but promptly telegraphed their resignations as 
to that State. As the law is only operative in prohibiting 
organizations for the making of rates, the officers of the 
Association hold that members should continue to observe 
all rules and regulations except those bearing upon that sub- 
ject, and that the enactment of the law does not absolve them 
from their obligations in this respect. If this view is the 
correct one, and is so recognized by members, it will indubi- 
tably be of assistance in the maintenance of peaceable rela- 
tions between the companies transacting business in 
Louisiana. 





WHILE incendiary fires have become almost daily occur- 
rences in New York within the past few weeks, if the news- 
papers are credible authorities, little if any mention is made 
of investigations or arrests on their account by the fire mar- 
shal. Mischief and malice have figured quite as prominently 
as motives for such fires as has the avaricious desire to swin- 
dle insurance companies; but whatever the motives, inten- 
tional fires should be most thoroughly investigated and the 
incendiaries vigorously punished. Such investigations may 
be going forward quietly and unostentatiously—we sincerely 
trust that they are; if so, some action may reasonably be 
looked for on the part of the fire marshal at an early date. 
In a city of the size of New York, where a small fire might 
develop, under favoring conditions, into a most destructive 
conflagration, the most stringent measures should be taken to 
prevent such a disaster. One method is to infuse a whole- 
some terror of the law into the minds of those who, by stress 
of circumstances or by natural inclination, might be tempted 
in the direction of incendiarism. 





HAvING met with unexpected difficulties in procuring sig- 
natures to the “Agreement of 1900,” the committee of twenty- 
seven concluded to abandon, for.the present, at. least, the 
portions of the agreement arousing the greatest antagonism, 
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and confine their efforts to securing an agreement on rate- 


making. In pursuance of this determination, a meeting of 
company representatives has been called, and it is anticipated 
that by the ninth inst. a general expression of opinion, and 
possibly a concrete compact, can be evolved. When the 
“Agreement of 1900” made its initial appearance there were 
many who, while recognizing the excellent principles which 
it contained, feared that the plan was too complex, and was 
too broad in its scope to meet with the approval of a majority 
of the companies in its entirety. Such a variety of subjects 
were covered that one or more of them were likely to prove 
distasteful to each company. However, it was hoped that 
the necessities of the business, emphasized by the fast-crowd- 
ing loss claims, might be effective in inducing mutual con- 
cessions and producing cohesion for the benefit of all con- 
cerned. This hope, it now appears, was unwarranted. The 
simplified agreement, bearing only upon one subject, and one 
upon which there can scarcely be a difference of opinion, 
should be quickly granted unanimous support, if any better- 
ment of conditions is desired before statement time. 





LIFE insurance agents are not forgetting the aspersions 
cast upon them as a body by the Insurance Commissioner 
of Massachusetts in his annual report for the current year. 
They are not saying much but thinking deeply. Remarks 
made by a commissioner in his annual report are of a some- 
what similar nature to those made from the pulpit. One has 
to read or listen without the chance of discussing them 
openly with the party making them. However, it is likely 
that when the life insurance agents get together in large num- 
bers, as they will do at the annual meeting of the National 
Association of Life Underwriters at Saratoga in September, 
some caustic remarks will be made about the report in ques- 
tion, and some action taken to uphold the dignity of the 
agents’ profession. The profession needs no defense, for in 
its ranks, and forming a vast majority, are men of as high 
honor and unimpeachable integrity as can be found any- 
where. Life insurance agents are not to be judged by the 
few scamps among them any more than insurance commis- 
sioners are to be judged by the few who in past years have 
brought discredit upon their own official positions. 





/ Turrty-Four life insurance companies reported as legal- 
reserve companies to the Massachusetts Insurance Depart- 
ment for the year 1899. Chapter 363, Acts of 1900, passed by 
the legislature of that Commonwealth relating to reserves 
says that the Insurance Commissioner shall compute the re- 
serve liability “of every company authorized to make insur- 
ance on lives in this Commonwealth” by the Combined Ex- 
perience Table, with four per cent interest, on policies issued 
prior to December 31, 1900, and by the American Experience 
Table, with three and one-half per cent interest on policies 
issued after that date, except where companies use the Amer- 
ican three per cent standard. Accordingly, in addition to 
the seven Massachusetts companies, there are twenty-seven 
companies domiciled in eight other States affected by this 
law. Of these companies quite a number have already 
changed their standard, and are valuing new business on a 
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higher basis, among them being the Connecticut Mutual, 
three per cent; Equitable of New York, three and three and 
one-half per cent; Bankers of New York, Fidelity Mutual, 
Hartford Life, Mutual Benefit, Northwestern Mutual and 
United States Life, three per cent; New York Life and Wash- 
ington Life, three and three and one-half per cent. The 
Travelers has placed all its policies on a three and one-half 
per cent standard, and the Aé®tna has set aside $1,685,000 
toward a higher standard, not yet specified. The Home Life 
issues some policies on a three per cent basis, the National 
of Vermont has announced its intention of changing to a 
three per cent standard next January, while it is believed that 
the Germania and the Penn Mutual have for the past few 
years been valuing new business at three and one-half per 
cent without increasing premiums. A few other companies 
mentioned above have also raised their reserved standard 
without increasing the premium rates. Less than half of the 
twenty-seven companies of other States operating in Massa- 
chusetts, therefore, have yet to be heard from with respect 
to their plans for a change in the reserve standard. 





THERE seems to be a gradually growing antipathy on the 
part of State legislators against the use of coinsurance clauses. 
Although it was but a few years ago that they began to be 
commonly attached to fire insurance policies, the legislatures 
of ten States have already enacted laws prohibiting their use, 
to some extent, at least. These States are Indiana, Iowa, 
Michigan, Minnesota, Missouri, New Hampshire, New Jer- 
sey, Ohio, Tennessee and Wisconsin. The antagonism 
which has been aroused is, we feel, due more to the manner 
in which coinsurance requirements were enforced than to 
the actual outcome of such requirements. If the insured, in- 
stead of being penalized for carrying an insufficient line of 
insurance, had been notified that a reduction of rate would 
be granted for carrying insurance to a given percentage of 
value, he would the more readily have seen the injustice of 
the plan. Rates would, of course, have to be so adjusted 
as to permit the offering and making of reductions corre- 
sponding to the percentage of insurance carried. It is, we 
are sure, owing to the apparent coercion involved in the co- 
insurance plan that such widespread hostility to it has been 
engendered. When inaugurating reforms hereafter, it would 
be well for managing underwriters to bear this phase of the 
matter in mind, rather pointing out to the insured an ad- 
vantage which he may gain voluntarily, than attempting to 
arbitrarily enforce a rule the reason for which he does not 
understand. 





THE spread of the anti-compact legislation idea is assum- 
ing threatening proportions, and fire insurance companies are 
correspondingly hampered in their efforts to obtain fair, liv- 
ing rates for their policies. The jurisdiction of such organ- 
izations as the South-Eastern Tariff Association and The 
Union is being gradually curtailed by legislative process, 
until it begins to look as though their last strongholds might 
soon be held by the enemy. One noticeable and commend- 
able feature which has attended this growth of hostile enact- 
ments is the practical unanimity with which association com- 
panies doing business in anti-compact States have endeavored 
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to maintain at least as high tariffs as were required before rat- 
ing associations were banished. In a measure this desire to 
continue good practises may be ascribed to the generally un- 
profitable conditions now prevailing, for ordinarily the greed 
for business would have some effect in the direction of neu- 
tralizing judgment. Nineteen States now have anti-compact 
laws on their statute books. The list now comprises Ala- 
bama, Arkansas, Georgia, Iowa, Kansas, Louisiana, Michi- 


gan, Mississippi, Missouri, Montana, Nebraska, New 
Hampshire, Ohio, South Carolina, Texas, Virginia, 
Washington, Wisconsin and Wyoming. It thus ap- 


pears that the territory which could legally be covered 
by such a rating compact as the “agreement of 1900” is much 
circumscribed to begin with; in such States its rules and rates 
could not be mandatory, but only advisory. Nevertheless, it 
is doubtless true that harmonious relations between the com- 
panies as to other territory would have considerable bearing 
upon their attitude in anti-compact States. 





In a statement purporting to have been issued by President 
Atfred James of the Northwestern National, embodying his 
ideas as to the present condition of the fire insurance busi- 

“ness, he is quoted as saying: “The rates in most States and 
towns are high enough, and should not be increased. The 
fault is in the expenses, which are at least ten per cent too 
high.” * * * Such an unqualified challenge of the cur- 
rent expense rate naturally leads to an examination of the 
facts in this connection. The investigator, turning to the 
New York Insurance Report, finds an official estimate denot- 
ing that thirty-three and one-third per cent of premiums is 
about the average requirement for expenses among the lead- 
ing companies doing business in this country. A further 
investigation shows that in the last ten years the expense rate 
of the Northwestern National has fluctuated between 39.1 
per cent and 45.9 per cent, the nearest approach to the aver- 
age rate having been nearly six per cent higher than that 
average. Under these circumstances the truthseeker begins 
to wonder “where he is at,” and, incidentally, what Mr. 
James’ object was in calling attention to what appears to be 
a vulnerable point in his own armor. 
would explain the matter by pointing out that his company 
only writes preferred risks, which yield a goodly profit even 
though he pays excessive commissions, which, not co-operat- 
ing with other companies for the general good, he is free to 
do. But such an explanation is a lame one, showing clearly 
that his company is not exercising the true functions of a 
national company. Were all the other companies to follow 
Mr. James’ tactics, how long would his company or many 
of the others continue to exist? And if fire insurance should 
be withdrawn from mercantile and manufacturing establish- 
ments, through which it now constitutes one of the strongest 
buiwarks of trade, how long would it be before an industrial 
and financial panic would ensue? Fire insurance is a com- 
prehensive business, which should be, and is, broadly speak- 
ing, intended to afford protection to all other branches of 
business; and the companies which bear the brunt of the 
battle, assuming the more hazardous risks and often at in- 


adequate premiums, should also be given the business which - 


is more likely to yield a profit. 
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SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


In certain progressive, and for that matter, generally successful, 
insurance circles there is apparent a feeling of confidence, not neces- 
sarily enthusiastic or pessimistic, surrounding the present outlook 
for the local market. ‘Notwithstanding that this is a presidential 
year, with all the disturbance in political and industrial interests that 
that periodical eruption means,” said a veteran underwriter, “I believe 
that there is a reasonable hope that we are at last getting near the end, 
at least, of a frightful nightmare—a two-years’ record for continuous 
and destructive fires that has never, in metropolitan matters, been ex- 
perienced within the recollection of the oldest underwriter.” 


Continuing, he said: “Rates as a whole, with the exception of those 
applying to dwellings and their contents, have never touched the 
present figures since 1871. All we need now is for the wave of moral 
hazard (that’s the practical term) to be dissipated—the surplus of 
overproduction and overexpansion to be burned off—then a return to 
normal conditions. Many indications just now point to a hopeful 
expectation of that result. The years 1893 and 1894 were noted for a 
similar experience, but the years 1899 and 1900 will go down in fire 
insurance annals as record breakers.” 

A meeting of companies, called by the “committee of twenty-seven” 
will be held at Long Branch on August 9. With s@e many different 
and individual interests concerned and such a variety of ideas regard- 
ing fire underwriting—as to lines, rates, commissions, classification of 
risks, area of operation, etc.—the task of establishing unity of action 
along any particular line seems almost impossible. 


Companies have received notices from Secretary W. W. Underhill 
that the Hanover Fire Insurance Company has appealed from the de- 
cision of the brokerage committee in the matter of its refusal to grant 
a certificate to Walter J. Doremus. 


Street talk indicates that there are not a few other similar cases on 
the books awaiting like action on the part of the companies. 


During the first half of 1900 the New York Fire Patrol responded 
to over 3500 alarms. The number was less than last year, but the 
property loss has been heavier—heavier than for a similar period in 
any year of recent times. 

Notices have been sent out to companies advising that the auto- 
matic fire alarm protection and also the central office connection to 
the sprinkler system have been discontinued in premises 444 Broad- 
way. 

Extensive improvements and alterations, it is announced, will be 
made in the building located on the northeast corner of Broadway and 
Twenty-second street. 

Regarding the figures which will appear in the next half-yearly 
patrol statement, it is thought that the feature of deducting pre- 
miums for “admitted” reinsurances will probably enter largely into 
the question of arriving at net results. The first three months of 1899 
were full fledged “treaty” months, and that meant a partially inflated 
income. The rules applying to the first half of 1900 restrict rein- 
surance operations to companies authorized to do business in the 
State, and therein lies the difference and a possible surprise to those 
underwriters who have banked only on an apparently increased gross 
premium income. 

The Colonial Assurance Company has applied for admission to the 
New York Fire Insurance Exchange. 

Edward Litchfield, retiring manager of the Lancashire Insurance 
Company, will sail for Europe on Saturday by the “Umbria.” 


G. L. Meyers of Little Rock, Ark., was in town last week. Mr. 
Meyers is senior member of the firm of G. L. Meyers & Co., one of 
the most prominent offices in Little Rock, representing the London 
and Lancashire, Southern of New Orleans, Glens Falls, Teutonia of 
New Orleans, Union of London and the Norwalk, and has recently 
added the Caledonian. 


T. J. Temple, formerly with the Palatine, has branched out as an in- 
dependent adjuster for companies. 
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BOSTON AND VICINITY. 


Mrs. Ann L. Paige, mother of the late John C. Paige, the widely 
known Boston underwriter, died at her home in Hanover, N. H., 
Wednesday, aged seventy-seven years. During all his life as a suc- 
cessful and busy fire underwriter, the late John C. Paige never failed 
in his devotion to his mother or to visit her regularly. 


W. A. Muller has resigned the Boston agency of the Indemnity 
Fire Insurance Company of New York, which has been transferred 
to the office of J. H. Eddy & Co. 


F. E. Cabot, assistant secretary of the Boston Board of Fire Under- 
writers; Harry Thayer, inspector of the board; W. T. Ullman and H. 
B. Perkins of the office of George O. Carpenter & Son; Fred. B. 
Carpenter, P. V. Baldwin and David Foster, all of the underwriting 
fraternity, attended the encampment of the First Corps of Cadets at 
Hingham last week. j 


The mill mutuals continue to flock into the fussy, but good, old 
Commonwealth of Massachusetts. The latest arrivals are the Black- 
stone and the Merchants, both of Providence, R. I., which were ad- 
mitted on Wednesday. 

The Frankfort Marine, Accident and Plate Glass Insurance Com- 
pany, in the returns under the State lobby act, reports that it paid the 
sum of $100 to counsel in opposing seven bills before the judiciary 
committee of the last legislature. 


Several weeks ago mention was made in this column of the too- 
frequent fires caused by the carelessness of painters in using naphtha 
torches to burn paint from buildings. It is becoming a more and 
more serious matter with underwriters. The past week a church in 
the town of Arlington, just outside Boston, was set on fire in the 
same way. The policies held by the church, of course, contain pro- 
hibitions in regard to the use of naphtha about the premises by the 
owners, and, on the ground that the painters were servants of the 
owners, the owners may be held responsible. Even the rider to the 
policies permitting “repairs” on the building, it is held, would hardly 
cover the use of a naphtha torch. The rider in this case, however, 
may be left out of the question, inasmuch as it was limited to sixty 
days, and the sixty days, it is stated, were exceeded without renewal. 
It is claimed, moreover, that a church representative authorized the 
use of the torch, intending to be present with an extinguisher, but he 
was not there when the fire caught. This episode ought to impress 
upon the owners of the church the importance of the scriptural man- 
date, “Be ye also ready;” also that they are not such perfect immunes 
from fire as they think they are. 

The speakers at the midsummer outing of the Boston Board of 
Fire Underwriters, at Point Shirley, Wednesday, were Col. Harry 
Russell, B. B. Whittemore, Robert A. Boit, J. R. Eaton, J. H. Eddy 
and Dana W. Bennett. 

W. C. Taft, Boston, who is the New England manager of the City 
Trust, Safe Deposit and Surety Company of Baltimore, has been 
made local resident vice-president of the company. 


On August 8 the Massachusetts Association of Local Fire Insur- 
ance Agents will partake of a dinner and enjoy a general outing at 
Bass Point, Nahant. 


Life and Casualty Notes. 

One great question which seems to be now agitating the universe 
is as to the propriety, or even the right, of personal accident com- 
panies to make use of the terms “non-forfeitable” and “incontest- 
able,” hitherto belonging exclusively to the nomenclature of life in- 
surance. Perhaps a search of the records of the United States Patent 
Office—trade-mark registry department—would settle the question. 


There is every reason for believing that if Commissioner Carr of 
Maine has his way that State will, in the near future, be as completely 
purged of assessment insurance as Massachusetts has been. 


A visitor of prominence in Boston the past week was W. C. May- 
bury, managing director of the Standard Life and Accident. 

“L’Union Ste. Jean de Baptiste d’Amerique” is the name of a 
French fraternal beneficiary association incorporated in Rhode Island 
recently. 
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NOTES FRO? PHILADELPHIA. 


Business has been exceedingly quiet during the past few weeks. 
For a few years back brokers generally have been placing their July 
and August large lines for a year and so many months (pro rata 
rates), thus taking out of the heated season the bulk of its former 
expirations. 


Rates are steadily forging ahead, and some of the recent advances 
upon our new mercantile and light manufacturing schedule are start- 
ling, not alone to the insured, but insurance men themselves, as 
they never knew it was possible to rate choice risks, even in our so- 
called congested district, so high. It’s good for the pure Simon 
agency offices and the companies. 


Many agency changes have been made, and whispers of still further 
changes are frequently heard. Special agents are here, there and every- 
where. Most of the recent changes have been decidedly in favor of 
strictly agency offices, and many companies are rushing upon the 
sole-agency basis, which is the only safe basis, after all, to follow in 
this city. 

The regular quarterly meeting of the Philadelphia Fire Under- 
writers Association will be held in the assembly room of the Phila- 
delphia Museum building, 233 South Fourth street, on Wednesday, 
August 8, 1900, at 1:30 o’clock P. M. Company representatives are 
requested to keep a note of this meeting and if possible be in attend- 
ance. It is presumed that at this meeting the committee of fifteen 
having in charge the Philadelphia suburban agreement will have a 
report to make, which will show its success by obtaining signatures to 
the proposed agreement. 


The Philadelphia Association has adopted a rule bearing on the 
consequential damage question, which reads as follows: 

Rule 67. Unless otherwise specified, rates of this association do not 
contemplate any claim for consequential damage; therefore, all poli- 
cies covering on merchandise, stocks or products in houses artificially 
cooled (except in cases herein provided for) shall contain the follow- 
ing clause: 

It is a part of the consideration for this policy and the basis upon 
which the rate of premium is fixed, that this company shall not be 
liable for damage caused by change of temperature resulting from the 
total or partial destruction of the refrigerating or cooling apparatus, 
connections or supply pipes, nor by the interruption of the refriger- 
ating or cooling processes from any cause. 

Provided, however, that where the rate card states that buildings 
containing the property are provided with at least two sources of re- 
frigeration approved by the secretary, each independent of the other 
and each of sufficient capacity to protect all the property in the 
houses connected therewith, and all kept in readiness for immediate 
use at all times, and so located that in the judgment of the secretary 
they are not subject to one and the same fire, then such clause may be 
omitted. 

Provided further that in cases where said buildings are not so con- 
nected with two or more sources for furnishing refrigeration then, and 
in that event, the above clause may be omitted upon payment by the 
insured of an increased rate as follows: To the rate on stock in build- 
ing containing the property covered, add fifty per cent of the rate on 
the equipment of the building or buildings containing the apparatus 
or equipment for refrigeration. 

This ruling, however, does not apply to breweries which frequently 
conduct cold-storage plants. 

Charles T. Evans has been appointed sole agent for Philadelphia 
and vicinity of the Merchants of Newark, N. J. Mr. Evans also 
represents the Continental, Westchester, Northern, England, and 
Potomac of Washington. 

The Security of New Haven has ceased business in this city. 


The American of Newark, N. J., has gone on the sole-agency basis, 
J. E. Hyneman & Co. becoming the agents. 

Chas. Platt, Jr., & Co. become sole agents for the Springfield Fire 
and Marine of Massachusetts. 

H. N. Dickinson, late special agent for Pennsylvania of the Fidelity 
of Baltimore, goes with Philadelphia Underwriters in Eastern and 
Central Pennsylvania. Mr. Dickinson has many friends in Philadel- 
phia who will be pleased to learn of his continued success. 

John H. Diamond has been appointed general agent of the Union 
Casualty and Surety Company of St. Louis, and has opened offices in 
the Stephen Girard building. 


There is a good-natured business rivalry for the Philadelphia 
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agency of the Dutchess Insurance Company of Poughkeepsie. Both 
President Vail and Secretary Graham have many friends in this city, 
and the company will doubtless secure a snug berth. 





CORRESPONDENCE. 
OHIO. 


[FRom OUR OWN CORRESPONDENT. ] 


There have been few changes in Columbus in regard to the single agency 
movement for some time, but from what agents say now there will be 
something done in that direction within a short time. It is said that C. 
E. Bedwell and John Field are making arrangements to transfer double- 
headers, and this will clear the atmosphere to some extent. Henry O’Kane 
still stands out, as does Charles Kemmler, who took the second agency of 
the New York Underwriters some time ago. It is the intention to clear up 
everything else before taking active measures with these two agents, and 
then it is thought they will not try to hold out against the other twenty- 
two members of the local board. 

Things are so quiet at Cleveland these days that one wonders if the 
agents are all away on a vacation. There must be some brotherhood 
among the agents there, at least, or they. would make a noise. They have 
been exceedingly mum for several months now, longer than ever before, 
and this is a good omen. The leading agents made a vow to begin with 
that they would put the city on a better underwriting footing, and from 
all appearances they are succeeding right well. There are three or four 
of the smaller agencies still on the outside, but they appear to be holding 
to the rates fairly well, and are not bothering the members of the Ex- 
change. It is believed they will eventually become members of the or- 
ganization when they see that the work can be carried on amicably and 
ta,better advantage in that way than when all are at swords points. 

The Bankers Union of the World, with headquarters at Omaha, Neb., 
has been refused admittance to the State by the Insurance Department on 
the ground that it could not qualify according to the laws of the State. 

Fire Marshal S. D. Hollenheck has appointed W. S. Davie of Columbus 
as district deputy for the Fourth District. All the deputies have been at 
the office the past week receiving instructions in the work. The new 
department has been carefully organized, and will doubtless do good work. 
The active duties of the office will be taken up August 1. 

A meeting of the West Virginia Fire Underwriters Association was held 
at Wheeling on Tuesday, when the action of the executive committee in 
having the Cochran bureau extend its work to that State was approved. 
A number of new members have teen added since the last meeting, and 
the indications are that insurance matters in the State will be greatly 
improved within a short time. O. M. C. 

Columbus, July 28. 
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COMMUNICATIONS. 


When to Strike a [an for a Life Policy. 
[To THE EDITOR OF THE SPECTATOR.] 


While driving home to my hotel, after securing three applications for 
my company, at the foot of a long hill I met a young farmer driving a 
team of mules. Whoa! I called to my horse. He was tired, and willing to 
stop, and the farmer also halted his team. ‘‘Well,’”’ I said, ‘chow long must 
I wait for you to take that insurance policy on your life?” ‘Well,’ he 
says, “I have been waiting for you three weeks now.” I excused myself, 
had him sign the application, and then told him I was not the man he 
was expecting, but a better one, for the reason that I was there. The 
result was I delivered my policy and got the money from a man I had 
never met before; hence to strike when the iron is hot is the only way to 
do a life business. JOHN McCAUSLAND. 


Havre de Grace, Md., July 27. 








Concentration of Effort in Taking Life Insurance. 
[To THE EDITOR OF THE SPECTATOR.] 


If we would reap our measure of success we will find that concentration 
of effort is of the first importance in life insurance soliciting. Notwith- 
standing the fact that volumes have been written on the methods to be 
followed in soliciting life insurance, it is doubtful if one person ever 
adopted the advice of another. Inasmuch as no two men are alike in 
temperament, qualification or character, no two men are likely to do a 
given thing in the same way. This being so, no man is capable of laying 
down any given rule for the procedure of another when the result depends 
upon the efforts of that other. While fixed rates, methods or routine may 
be formulated for the government of clerical or mechanical work, when 
mentality is to supply the tools and personality the hands, the individu- 
ality must have free scope and full play. 

The life insurance solicitor, more than the doctor, the lawyer, the 
preacher or the merchant, must depend upon his own intuitions, his own 
innate ability, his own peculiar methods, for while the doctor, the lawyer, 
the preacher and, to an extent, the merchant have been drilled in text- 
books and methods of procedure, the life insurance solicitor has no charts 
and but few lighthouses to guide him in his course, hence it may seem 
needless to state that concentration of effort in the taking of life insurance 
is the prerequisite for success. 

Even though no rule can be formulated for the directing of life insurance 
soliciting to a successful issue, there are one or two fundamentals, which, 
if allowed to govern, will make for success in this field of work as well 
as in any other domain in which labor is devoted for the gaining of a 


livelihood. 
Each one is a distinct personality. Influences emanate from us; whether 
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strong or weak, for good or ill, currents of potentiality flow from us. When 
two personalities are put into play the influences—or these potentialities— 
are made to flow toward the other, to act and react upon the other, pro- 
ducing in the nerves, the mind and the resultant dispositional character- 
istics some influence that will sway and govern for the moment. How 
important then it becomes that we should start into existence the right 
set of feelings and the right compliment of outward actions when we ap- 
proach a person in the interest of life insurance? To know how to do 
this, and then to do it, is of the highest importance to the life insurance 
solicitor. The right start, the right beginning means success. Success 
does not always imply the getting of the application, but rather it means 
good seed sown in good ground, for sometime or other they will spring up 
and produce the fruition of acceptable results. 

How then shall we start into existence the right influences so as to 
create the right complement of outward actions? There is one rule, one 
way that can be safely followed by all. Being so simple, too often they 
are overlooked and underrated. Simplicity too often confounds when 
sinister methods are valued as evidence of ability. 

How then shall we best start the right influences? By looking upon the 
prospective customer, or client, as one we wish to benefit; one whose in- 
terest we desire to advance. We must not go to him with the idea domin- 
ant to sell him some kind of insurance contract, just for the sake of the 
commissions, for if that motive is the only one prompting, soon or late 
that idea will be a swaying, a dominant principle that will stamp itself 
upon the features, and be the tune our voices will always carry, and 
weaken our force of personality. We should rather go to the client with 
the wish to advance his interest if we can, to sell him that contract that 
best fits his true needs and circumstances, and if he listens to our intro- 
ductory words, we must tell him honestly and truly the very truest and 
best we know, and no matter what may be the result then, our impress will 
have been made, and the persistent and consistent efforts that our honesty 
of purpose will impel us to make will be received in a kindly spirit, and 
be appreciated and understood, even though we may now and then not 
have our expectations fully realized. The concentration of effort will fol- 
low naturally if we will be true to all that is demanded of honorable deal- 
ing, truth telling, direct methods, sincere efforts, conscientiousness in all 
we do, first toward the client, for we are working for him and his good, 
or should be; then for the work’s sake, and then we will find our own 
sake receiving in due time the benefit, a benefit that will be enduring, for 
it will be built upon the rock foundation of honorable purpose, rather than 
upon the sands of sharp practise and misleading statements. 

Washington, D. C., July 27. J. B. N. BERRY. 





INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and _ assistant superintendents, or anything 
of interest in connection with industrial insurance. ] 


—The Metropolitan has opened a new district at Kansas City, Kan. This 
territory was formerly worked from Kansas City, Mo. 

—C. Hild has been promoted to an assistancy in the Western and 
Southern’s Hamilton (0.) district, succeeding George Metze. 

—The Metropolitan has transferred Superintendent Charles J. Kall- 
meyer and Assistant F. B. Sturr from Wichita, Kan., to Sedalia, Mo. 

—George Metze, formerly assistant for the Western and Southern at 
Hamilton, O., has been transferred to the Cincinnnati middle district. 

—‘A policy in the Sun Life is more precious than diamonds” is the 
catchy phrase designed to draw attention to the Sun Life of Kentucky. 


—James Kirkbright, an agent of the Metropolitan, was struck by light- 
ning last week at Laconia, N. H., and rendered unconscious for some 
time. 

—Hans Busch has been appointed superintendent of the Metropolitan’s 
district at Burlington, Ia., succeeding J. T. Duning, who has been trans- 
fered to Wichita, Kan. 

—H. B. Donaldson, who for some time past has been superintendent for 
the Metropolitan at Cambridge, Mass., will open a district for the com- 
pany at Halifax, N. S. 

—J. A. Frink has been appointed superintendent for the Metropolitan 
at Springfield, Ill., succeeding George T. Carey, who has been trans- 
ferred to Pottstown, Pa. 

—Louis Hax, an industrial insurance agent at Baltimore,- Md., is 
charged with having misappropriated $36 collections, and has been com- 
mitted to jail to await trial. 

—George R. Creighton, formerly an assistant for the Metropolitan at 
Allegheny, Pa., has been appointed superintendent at Bloomington, II1., 
succeeding M. J. Gibbs, resigned. 

—P. Egenolf, superintendent of New Ycrk No. 4 for the Prudential, and 
one of the oldest of the Old Guard, is spending a vacation in Europe, in 
the home of his boyhood days. 

—The Prudential’s Taunton and Brockton, Mass., staffs held their an- 
nual outing a few days ago at Lake Nippenicket. The Taunton delega- 
tion won most of the athletic events, but failed to do better work than the 








Brocktonians when dinner was announced. Among those present were 
several superintendents from the neighboring districts of the John. Han- 
cock and the Metropolitan. 


—Death claims paid during the month of June by the three industrial 
giants were as follows: John Hancock, $194,517; Metropolitan, $768,603; 
Prudential, $474,305, making a total of $1,437,425. 


—Sun Life of Louisville has recently promoted Assistant J. H. Thorn- 
ton of Waco, Tex., to the superintendency of Houston. W. A. Solt has 
been made assistant at Maysville, Ky., and Z. E. Brown at Cleburne, Tex. 


—G. M. Swartzbaugh, formerly at Springfield, O., has been appointed 
assistant superintendent in the Prudential’s district at Urbana, O., suc- 
ceeding E. S. Edge, recently appointed inspector for the company at 
Cleveland. 


—Recently at a joint meeting of the staffs of the twelve districts of the 
Prudential in Philadelphia and adjacent territory, President Dryden was 
resent. He was, as usual among Prudential men, warmly received, and 
was assured that Philadelphia would be in the lead when 1900 closed. 

—Following table shows the amount of premiums received and death 
claims paid in the various States of the Union by industrial companies 
during 1899. States are arranged according to volume of premium re- 
ceipts. Only industrial premiums and claims are included: 








Premiums. Claims. Premiums. | Claims 

New York. ....| $12,546,514 | $4,592,281 | California...... $252,892 $49.060 
Pennsylvania...| 7,817,925 | 2,484,249 | New Hampshire 179,171 50.229 
New Jersey... .| 5,097,719 | 1,745,932 | Ma'ne......... 167 000 58,117 
Massachusetts..| 4,093,839 | 1,397,329] Towa........... 150,700 26,115 
ONO. 5 65555000 2,625,000} 768,359} Minnesota..... 129,0co 32 526 
SENOIS oss 50520 1,940,745 | 509.121 | North Carolina. 128,89c 48,048 
Maryland...... 1,740,616 | 562,076 | Georgia........ 118,430 35.065 
Missouri....... 1,615,190 480,578 | Kansas........ T10,0co 31,108 
Connecticut.... 1,398,926 526,012 | West Virginia. . 103,317 18.599 
infiana......<:.. | 991,741 224.519 | South Carolina. 99,107 46,146 
Rhode Island.. . | 887,003 298,736] Texas ......... 95,066 21,390 
Kentucky......... 769,473 249,647 | Nebr-ska...... 70,271 14,545 
Virginia ....... 625,988 227,196 | Colorado ..... 61.128 14,862 
Dist. of Colum‘a 556.484 170,366 | Alabama....... 40,972 7,292 
Michigan...... 435,092 99,268 | Washingtcn.... 31,150 3,098 
Louisiana...... 429,815 148,926 | Oregon........ 23,716 3,303 
Wisconsin. .... 354,252 (Se i 19,270 1,921 
Tennessee...... 304,541 98,736] Montana....... 18,890 3,423 
Delaware ...... 289.990 98,035 

















HINTS FOR INDUSTRIAL WORKERS. 


Straight Canvassing.—Years ago, when the business of life insurance 
upon the industrial plan was first introduced in America, there was noth- 
ing else but straight canvassing. Then no well-organized, well-advertised 
company was back of every agent, as it is to-day, helping him to success 
at every step, but every foot of the way had to be fought out by men who 
had the courage of their convictions, men who were not afraid to champion 
a new idea when they thought it was a good one. It was everlasting ring- 
ing of door bells in those days, for straight canvassing was the rule. 
Nothing else was thought of. No debits sufficient to support an agent 
existed. All was virgin soil, and the years have been spent in cultivating 
it. 

To-day straight canvassing remains just as it was then, the only 
method by which to command complete success in the industrial business. 
No matter how earnest and energetic may be your endeavors, unless you 
are, dy straight canvassing, carrying your story into homes where you 
have never been before, and into families where the advantages and bless- 
ings of industrial insurance are unknown, you are not availing yourself 
of the only means you have of spreading your debit in new territory, and 
thus preventing what might well be called the ‘‘dry rot of inactivity.”’ 

There is urgent necessity in every industrial district for more ‘‘door to 
door’ canvassing—every superintendent will agree in this—the only way 
to find the people who are not insured is by courteously and peristently 
ringing the door bells. A great deal of tact is required to ‘‘straight can- 
vass’’ properly—to know how to secure the audience—to realize when you 
have said enough—to waste no time and yet to avoid a superficial canvass— 
for, remember, that one house properly and thoroughly canvassed will 
bring better returns than a dozen “skimmed over,”’ and in this, as in all 
other matters in this vast business, it is well to have a clearly defined sys- 
tem to follow. Of course you must develop your own plan, but here are 
some suggestions: 

Death claims paid should always be utilized in canvassing to their full- 
est extent. Some superintendents issue a weekly statement, showing 
claims and dividends paid in the district during the preceding week, and 
the agents immediately proceed to canvass thoroughly the neighborhood 
in which such payments were made. This is an excellent plan when 
properly worked, and seldom fails to bring increase. 

Most experienced agents always carry with them plenty of the most 
attractive literature issued by their company, advertising cards, or any 
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little novelty which will serve to bring them into the house—for the 
great art in straight canvassing is to get into the house. You can talk to 
much better effect in the parlor than on the front steps! An excellent 
plan is to secure the name of the inmates before you ring the bell, and, if 
possible, the number of insurable people. Then you can go “loaded for 
b’ar,’’ so to speak, and it will be your own fault if you come away empty 
handed. 

Collections.—But straight canvassing, important as it is, and really of 
vital importance to the progress of a district, is not more vital than is a 
high percentage of collections to its very life. 

There are many suggestions which might be offered tu agents in con- 
nection with this important matter. A great deal of the responsibility for 
a poor or excellent record in the matter of collections lies with the assist- 
ant superintendent. This matter is one which he can very largely con- 
trol—he can and should insist on large collections, and he should assist 
in obtaining them by counsel and by practical work among and with his 
men. 

In the first place, it should be the aim of every agent whenever he 
writes new business to collect as much on the application as possible—this 
gives the applicant a live interest in the policy, insures his taking it 
when delivered, and heightens the probability of his continuing it in force. 

Regularity is Essential—The agent should have a regular time for call- 
ing upon his policyholders each week. This time should be rigidly ad- 
hered to, and calls made promptly. If the money is not forthcoming, po- 
litely, but firmly, insist upon the payment being made. A little display 
of strength of character is often all that is needed to correct what other- 
wise might soon become a chronic case of ‘‘bad pay.’”’ Sometimes it may 
be a good thing to read to the delinquent policyholder the clause in the 
policies in which the arrangement for payment of premiums is contained. 

The majority of people, however, like a ‘thustler,”’ and if they find that 
an agent regards his time as important—has none to waste, but is sure 
to call at such an hour of a certain day every week, it will only be a short 
time before they will have books and money ready and waiting for him, 
so that he will not have to wait for policyholders to “hunt them up.” 
Then, too, the day selected should be as early as possible in the week. In 
fact, as large a proportion of the debit as possible should be collected dur- 
ing Monday, so that the rest of the week may be devoted to straight can- 
vassing. 

Accuracy in making collections is essential. Mistakes should be care- 
fully avoided in entering premiums collected from policyholders in the 
premium receipt book.. A careless agent is apt to make much trouble in 
this way—sometimes arousing a suspicion of his accuracy in the minds of 
policyholders, and subjecting him to an open criticism which will be 
very annoying to himself, and which reflects injuriously upon his superior 
officers and the company. No agent can afford to be either careless or in- 
accurate. : 

No agent should attempt to call on any policyholder to collect premiums 
without bringing his collection book with him. The amount collected 
should be entered immediately in the premium receipt book and then in 
the collection book as soon as payment is made. This should be done in 
the presence of the policyholder, so_that the latter can see that the 
amount paid has been properly credited, and thus future disputes will be 
avoided. In this way he will create confidence in the minds of policy- 
holders on his debit, and confidence begets business every time. 

Lapses.—The first point in favor of high collections is that it is a sure 
preventative of lapses. A policy can never lapse so long as it is paid in ad- 
vance. Of course it is not always possible to keep a policy paid in ad- 
vance—the time to save it then is when it is one week in arrears. The 
best method is to recanvass the insured and show them by apt argu- 
ments that the object for which the insurance was originally taken exists 
more decidedly than ever—that now the insured has an interest in the 
policy by reason of the premiums already paid, and that each payment of 
premium increases that interest and the value of the policy. 

Sometimes, in cases where several: policies are held in one family, and 
financial circumstances may compel them to lapse, the agent should try 
to save some of the policies, even if he has to lapse the others—this will 
give him the opportunity of calling at the house every week, and the sub- 
sequent revival of the policies will be more easily accomplished. In fact 
all lapsed policies may with profit be followed up each week with the 
object of reviving them, and by thus keeping the importance of protection 
before lapsed policyholders a large proportion of revivals can be secured— 
provided, of course, that the business was of the right kind to begin with. 

Education.—It seems strange that with all the efforts which have been 
put forth by the companies tending toward the development of agents 
and education in the higher branches of the business there should still 
exist such a widespread lack of information upon important points in the 
business, as is often found to exist among industrial agents whenever 
inquiries are made. Especially is this felt in relation to ordinary matters. 
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Many industrial men seem to be as ignorant of the possibilities of or- 
dinary as they were years ago, when it was a rarity to see an ordinary ap- 
plication with an industrial agent’s name affixed. 

The reason for this is found in the continual and frequent changes 
which take place in the agency staff in almost every district. Good men 
are promoted—poor men are weeded out. Natural selection brings the best 
men forward and drives the inefficient and incapable into other lines of 
employment. This is as it should be, but the consequence is, of course, 
that vacancies in the ranks are continually being filled with new men, 
raw material which has to be developed and trained and molded into 
productiveness and usefulness. 

This shows beyond question the necessity for continual efforts on the 
part of the superintendent and his assistants, and the great care which 
should be exercised in educating and training his men in all the impor- 
tant features of the business which make for the new agents success or 
failure. This includes canvassing, collections, lapse saving, keeping ac- 
counts—and in ordinary the details of which are as varied as the policies 
he is supposed to sell. Staff meetings are excellent for this purpose, where 
all may gather informally, and under the direction of the superintendent 
discuss matters of interest and importance in all departments. If you have 
not tried it, Mr. Superintendent, we recommend it, and to the assistant 
superintendents also, as an excellent method of solving this problem of 
education. 

Talking about collections, don’t forget the simple, yet important, 
fact that good collections mean low lapses. It seems to be hard to bring 
some men to the realization of the fact that people who pay do not lapse. 
Good eollections not only hold the policy, but they hold the agent. Even 
successful canvassers who cannot collect soon get discouraged, and when 
they see business slipping away from them they want to go, too. This is 
just the time, of course, when the assistant should step in and show him 
how to make extra collections, and :end him on his way rejoicing. 

The Social Side.—As a life insurance man it is well for you to pay as 
much attention as you can to the social side of your life. Not that you 
should depend upon your society to contribute directly to your business, 
but there is a way to enter into the personal and social life of your patrons, 
so that you will be familiar with their circumstances and conditions—can 
tell about how much they are worth; how much insurance they carry, and 
how much more they can afford to carry. How many children are in the 
family, and their ages if insurable. All these little details are of im- 
portance when it comes to tle question of life insurance. An extended 
social acquaintanceship will not hurt you either, any more than it does 
the doctor, the lawyer or other professional man whose capital is his time 
and energy. : 








NEWS OF THE WEEK. 


Cincinnati Reinsures in Magdeburg. 

LATE last week it became known that the Cincinnati Insurance Company 
had reinsured its outstanding risks in the Magdeburg Fire. By this trans- 
action the Magdeburg acquired a strong foothold in Cincinnati, where, it 
is understood, the local company’s loss ratio thus far this year has been 
only about seven per cent. The Cincinnati was organized in 1829, and has 
a capital of $150,000. During the past ten years its surplus fluctuated be- 
tween $19,537 and $61,707, having been $55,948 on January 1, 1900, when its 
unearned premiums amounted to $36,434. Its premium income has de- 
clined of late, having been $45,414 in 1899, as against $103,529 in 1892. 





National Association of Local Fire Insurance Agents’ Annual 
Meeting. 
SECRETARY and Treasurer Frank F. Holmes of Chicago states that prep- 
arations are nearly complete for the fifth annual convention of the Na- 
tional Association of Local Fire Insurance Agents at Milwaukee, Wis., 
August 30 and 31, and September 1. Programme for the sessions and the 
names of the gentlemen who give the formal addresses cannot yet be an- 
nounced, but they should attract a large attendance. At Buffalo last year 
about seven hundred badges were given out. It is expected that twelve 
hundred to fifteen hundred agents will attend this year.’ Forty-one States 
and Territories now have State associations, and four more will be organ- 
ized in time to be represented at the coming convention. The issues now 
before the insurance world are so important that the sessions of this con- 
vention will hold the attention of the whole country. Public opinion of 
the agency class will have a great part in deciding the questions of multi- 
ple agencies, overhead writing, brokerage, hostile legislation, etc. All 
present will have the privilege of participating in the discussions as far 
as the limits of the programme will permit, and all will be allowed to vote 
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lines. This may be the last year when every fire insurance agent may at- 
tend these conventions and have the freedom of the floor, for if the conven- 
tion is found this year to be too unwieldy, privilege of speech and vote 
must hereafter be restricted to accredited delegates. This year every 
agent is welcome, 

The programme, when issued, will give the entertainments provided for 
the time outside of sessions. Milwaukee is famous for its hospitality, and 
the plans of the Milwaukee agent promise a good time for every one that 
comes. All inquiries regarding hotels, etc., should be addressed to E. J. 
Tapping, chairman, Milwaukee, Wis. 





Companies on Studebaker Risk. 
“INSURANCE managers are interested,” says The Chicago Inter-Ocean, 
‘in the following list of the companies on the Studebaker Wagon Com- 
pany plant at South Bend, Ind., June 13, 1900, as revealed by the adjust- 
ment of a recent small loss, the policies being concurrent, with an identi- 
cal printed policy form on all’’: 


Standard Mutual Fire Insurance Company................seee00- $59,200 
Standard Mutual Fire Insurance Company........... Gocanesedaca 14,800 
Philadeipitia ‘Manufacturers BEMttal. .... cic cece ccicccccstcccccs 118,400 
Philadelphia Manufacturers Mutual ....<...cccccccccedcasceseces 14,800 
RRR RRR. ee CE oo hin on cddnxnssscsedcnessanegiqens 88,800 
IRC Been, | FEE heen 4 cncansenedaccucedencatsanenes 29,600 
WERE CPOE TRUE, Sa ain dass Sos hadi ccccdeccnecns bes sees 59,200 
Heogatete: Mites, Pic s 6 ob assed id Siccccacacscuscsseendns 207,200 
Narraganactt MUtual, Prowiete sc < «06 cccic cncccecccceueccccceces 59,200 
RUMUMMUR URN MEUNEUE, SUIS ik od ovn cae c sc ccwcanacedcaeeaccedaaceaaas 207,200 
Weare MGM © PUIG oo oad a occ acc caccacedcadesccencudeaneudd 236,800 
WEGTCMGEIS DEMURE * PIO UIONGIES Ss 6 og do Foes Sc eceban décecccsucaceess 118,400 
Metal. Workers Mutual, Provitiemce... . cc eccccccccscccccsecescssece 59,200 
What Cheer Mitual, Praeitenees «occ ccccccccccscaescantccaedceaas 266,400 
BIE re Oe I ire dc dimen was cone kaececcnncenvasqndncgeas 148,000 
PteCOe BEAU, TURP os bb docs cc ven cecddcecseuaeee i aa yeh eb ae 88,800 
Cotton and Woollen Manufacturers Mutual, Boston............... 296,000 
Rubber Manufacturers Mutual, Boston........ccseeeeececcceccece 266,400 
PRORGCUIONN DEMIR CO cac cnc ctnccancasnacudadecécsedadeaéucce 118,400 
RRR NAGE, CC aia oo Sri 5 eric heb cc ckercdiess acdaddecee 39,000 
RG CORRES oo ac. cca thane dRie se cctendgedaantbiiadsicdeedine 50,000 
WIE ead von ekcul lad haa Reee dads Cadedcataedaed canaeenea ae 10,000 
INGHEUENEES coacaccccasacaddsdnes eas caaccs cumaahdacenrddaddscasdenaes 25,000 
PROMENNE OU oS oki docs eeu as dce na ela esddul eeawedeneen seeeceecdadeeade 25,000 
Law, Union and Crown...... Kid da Gaede nies kane dadwekde cacdianee 10,000 
Wattle SUNN. cae acon nns aeeautceeeeeneweseddedeadeduaaes 10,000 
PIMA EE aie cunccd dade dia qkeeadwasseadhaeds cadenaddedincnas 11,500 
inte Pie OF MMMM ss 5 oi ccss dies ccescecees ibdenshedawantadd oa 10,000 
Wi 5 5 oir nk «Fda ad xwsese haba beaccasketee de alecheseessaks 16,100 
Atlan) Ameaeme: OF Tame 6 faa d cork fle canawasepacqnnnsendsadeues 4,600 
PREMIO GREEN ocodancuaddcedenseaadaadadedhessanddaneaeaadas 11,500 
Eawee Oe AMOI av a cccacketas dé aceecaegakenccaddsavcnaadeunseees 20,000 
Clove GH EGON cs occ cd doensvedccas cccces sccedacsseevadeusgieeus 150,430 

TOEAE SHSMNRUOG: 2 So aca code osc Sern donc dkke Measanyeneadatetnde $2,849,930 





‘Electrical Fires. 

THE latest quarterly report of the electrical bureau of the National Board 
of Fire Underwriters contains reports upon thirty-five electrical fires, a 
large number of comparatively unimportant ones being omitted from the 
list. Incandescent lamps and their flexible cords are held responsible for 
a number of fires by contact of globe, bursting, short-circuiting, lightning, 
etc. Electric motors, transformers, fuse-blocks, rheostats, pressing-irons 
and lightning arresters figured in others. The report contains further 
photographs of characteristic burn-outs. Defective wiring is blamed for 
several very serious fires. A verdict for $150,000 damages against an elec- 
tric light company for an electrical fire is recorded, on the ground that 
the electric company did its work in an obsolete manner, and the fire was 
due to defective insulation. Another similar suit is said to have been 
settled out of court. Reports of electrical fires for the next bulletin 
should be sent to the committee by October 7. : 





Board Contracts of the Bankers Life. : 
ON Wednesday, July 25, Deputy Attorney-General Coyne of New York 
heard arguments on the petition of John P. Beal of Pittsburg, Pa., filed 
with the State Insurance Department, asking that the officers and agents 
of ‘the Bankers Life of New York be restrained from carrying on its 
business, as it was violating the anti-discrimination section of the insur- 
ance law. Superintendent of Insurance Hendricks after a perusal of the 
petition and answer decided that the question involved was purely one of 
law as to what construction was to be put upon the discrimination clause 
and referred it to the Attorney-General. Clarence F. Birdseye of New 


York argued for the petitioner, and former Deputy Attorney-General John 
W. Hogan appeared for the company. 
Mr, Birdseye contended that the Bankers Life was not only violating the 
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insurance law, but had supplemented it by fraud and deceit. As an old 
line company, he said, the company had written a new policy and a new 
contract, and those who wrote $3000 of insurance got as much as those 
who wrote a policy for $5000. Mr. Birdscye aileged that Richard Morgan, 
president of the company, had admitted that the company had made false 
representations. He then endeavored to show that the board or syndicate 
plan upon which the company is conducting its business is a violation of 
the anti-discrimination law. 

Mr. Hogan denied that the company was discriminating as to its policy- 
holders and claimed that every policyholder paid the same premiums to 
the company. He asked, “Why did not Mr. Beal go to the Commissioner 
of Insurance or the Attorney-General of Pennsylvania, if he wanted to 
put a stop to such illegal practises of this company, as he terms them in 
his complaint? For the simple reason that the Attorney-General of that 
State had given a written opinion that this contract is authorized under 
the law and does not discriminate. These contracts are not made alone 
with the policyholders, but with others.’’ Mr. Hogan turther said that 
the company did not claim by its correspondence that the State Insurance 
Department had expressly approved of any particular form of contract is- 
sued or made by the company, but he did submit that the Department had 
impliedly assented to the form adopted by the company of doing business. 
In closing, Mr. Hogan said that the anti-discrimination section had not 
been drafted for the benefit of policyholders, as the opposing counsel had 
intimated in his argument, as they were amply protected under the in- 
surance law, but instead was intended to benefit the insurance companies 
who had offered as inducements special bonuses to the agents writing the 
largest amount of insurance during the year. 

At the conclusion of the hearing Judge Coyne announced that he was 
of the opinion that the company’s contract was not a discriminating one, 
and that unless Mr. Birdseye submitted authority that would convince him 
to the contrary he would dismiss the petition. Mr. Birdseye said he could 
submit authorities, and was given until the 31st of July to file them. 





The Continental’s Texas Schedule. 

A VERY comprehensive tariff of minimum rates for the State of Texas has 
been promulgated by the Continental of New York. It includes 150 pages 
of matter, and seems full and complete enough to cover any risk likely to 
be met in the State. In the letter accompanying the schedule, Assistant 
Secretary J. E. Lopez states that it is issued independently by the com- 
pany in order to comply with the recently enacted anti-compact law; but 
requests agents to bear in mind that the company has no intention of 
modifying or abrogating previous instructions as to general classes or 
specific risks. No existing contracts are to be disturbed, and the new rates 
are to apply only to new previously unrated risks, or where conditions 
have changed materially as to construction, exposures or occupancy. The 
schedule reflects credit upon its makers, among whom may probably be 
numbered the Continental’s State agent, I. Jalonick of Dullas. 

4S it is incumbent upon the other companies operating in Texas to 
make formal compliance with the new law, it will be interesting to learn 
whether they will adopt the same course as the Continental or some other 
method of procedure. 





Useful to Underwriters and Propertyowners. 


“FIRE Prevention and Protection,’”’ comprising information for the insurer 
and the assured concerning materials and devices adapted to the pre- 
vention and extinguishment of fire, has been received from The Spectator 
Company. The book contains among other things the New York and 
Massachusetts standard policies, with an index covering both forms, the 
rules of the national electric code, and those governing sprinkler equip- 
ments. Various forms of automatic and non-automatic chemical fire ex- 
tinguishing systems are shown, together with pictures and diagrams of 
their workings. Other chapters are devoted to fire alarms, acetylene gas 
and generators, lighting, heating and cooking appliances, fire preventive 
materials and devices, and the construction of buildings.—The Standard. 

About as valuable a publication to be found of interest to underwriters is 
“Fire Prevention and Protection,’ issued by The Spectator Company of 
New York. It is a compendium of information for underwriter, builder 
and merchant, treating of fire hazards and every known device for com- 
bating the same, and covering other important features of value.—Insur- 
ance Field. 





New Form of ‘‘Agreement of 1900.”’ 

THE committee of twenty-seven, having abandoned hope of securing a 
satisfactory and sufficient number of signatures to the original ‘‘Agree- 
ment of 1900” within a reasonable time, has adopted the following 
abridged form for presentation to the companies at a meeting to be held 
August 9, at the West End Hotel, Long Branch, N. J.: 

1. The undersigned fire insurance companies doing business in the 
United States agree to constitute and appoint for one year from the time 


of the general meeting at which this agreement is adopted a committee 
of supervision, whose duties shall be to consider the conditions of the fire 
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insurance business in respect to statutory requirements of the various 
States, expenses of the business and the adjustment of rates, with power 
within the limits hereinafter provided, and the undersigned companies 
pledge their support to such committee. 

2. This committee shall number thirty, and shall be selected by ballot 
at the meeting of the companies at which this agreement is adopted, and it 
shall appoint its own chairman, vice-chairman, secretary and treasurer, 
and shall have full power to employ such assistants as may be required in 
the proper prosecution of the duties assigned it. Expenses to be met by a 
pro-rata assessment on the fire premiums of the subscribers derived from 
the territory under supervision. 

8. Such committee shall consist of officers and managers of companies 
fairly representative of all classes of subscribers and transacting a gen- 
eral agency business throughout the United States. 

4. The committee of supervision shall immediately endeavor, through 
local boards and other associations, to secure an adjustment of the rates 
upon such classes of hazards and for such localities as the experience of 
underwriters during the last five years has shown to be unprofitable. 





Fire Business in 1899. 
THE Monthly Bulletin of the Fidelity and Casualty for July says: 

The Spectator Company publishes an interesting sheet showing the re- 
sults of the operations of fire companies in 1899. Only eight out of 126 
leading American and foreign stock fire insurance companies in this 
country made any underwriting profits. These were: 


Per Cent. 

Losses. Expenses. 
FING, HAT COTd, CONT ios 6 sici on 06 sssvsaeee $115,608 62.29 34.71 
Agricultural, Watertown, N. Y........... 22,771 58.89 38.75 
Buffalo German, Buffalo, N. Y............ 13,200 50.67 45.29 
Commercial Union, New York............ 2,492 64.23 38.54 
Continental, Now YOrK 6 o.0:6%.o0c00c0000000: 14,666 59.96 39.65 
Firemans: Newark, WN. Jeccscccccesscscece 2,926 56.12 43.03 
Giens Falls, Gions Falls... ccccctectecses 1,170 57.38 42.47 
Northwestern National, Milwaukee, Wis.. 66,572 47.97 45.16 


The underwriting profits (premiums against losses and expenses) are 
$239,405. This is all that was derived on the profit side by all the com- 
panies. The underwriting loss of all the other companies was $13,654,745. 

It cannot be said that the American people are paying more for their 
fire insurance than they should. The simple fact is that premium rates 
are pushed down in competition below a productive point. 

Possibly there is one direction in which economies may be made. As 
things go, individual agents and brokers do not receive undue compensa- 
tion. A dozen agents and it may be fifty brokers may solicit a given risk. 
They must get enough from the risks they do capture to pay them for 
all their lost motion. May the moral be that the companies should estab- 
lish a joint salaried manager in each town or city and thus get away from 
the need of paying for lost motion and obtain a better control generally. 





s 
British Wild Cats in the U.S. A. 


AT variously intermittent periods do we come across paragraphs in the 
American newspapers recording the progress of certain insurance schemers 
who occasionally get landed in jail, when they are promptly repudiated by 
the so-called ‘‘executive’’ officers of certain companies claiming to hail 
from Great Britain. 

There is nothing to prevent anyone registering a fire insurance com- 
pany in Great Britain which may not have more than a £10 note behind it, 
whereas with life offices it is a different matter. In the United States 
there is a simple way of dealing with these things. If certain deposits 
are not made in accordance with the law, or if the agent of an office, being 
uncertified, issue a policy, he goes to prison. 

We have at various times called attention to certain companies whose 
names are used by agents on the other side. These companies are the 
British and American Exchange Association, the London Fire Office, the 
Great Britain Insurance Corporation, and the Anchor Insurance Company. 
We do not know that these offices have ever got into any trouble on this 
side, but their financial position is not merely on the ground floor, but in 
the cellar; they have practically no recognized position at all. But even 
iz they had, it 1s obvious that persons trading in policies in these com- 
panies in the United States, will, if such companies are not duly certified 
to do business there, have to go to jail. 

We strongly advise our American friends to avoid the policies of these 
four companies. The Post Magazine of June 23 sums them all up again in 
detail, as we again do in brief. We have been continuously doing so in 
detail, and can only wonder that people on the other side are foolish 
enough to pay premiums to traveling agents whose sole capital appears to 
be a fountain pen, a form of policy and unlimited bounce.—The Review, 
London. 








MERE MENTION. 


Life Insurance Notes. 

—A new life insurance company which is being organized at Vancouver by 
C. A. Lett will be known as the Century. 

—H. W. Buttolph, actuary of the Inter-State Life of Indiana, has been ad- 
mitted to membership in the Actuarial Society of America. 

—Auditor Cornell of Nebraska has abandoned his “tit for tat’? attitude in re- 
gard to the Illinois fraternal societies, and has recently admitted several. 

—Following are the officers elected at the recent annual meeting of the Agents 
Association of the Northwestern Mutual Life: J. C. Ward, New York, president; 
I. Kaufman, Minneapolis, vice-president; J. F. Schindler, Milwaukee, secretary 
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and treasurer. George Pick of Milwaukee wrote $1,000,000 of insurance in twelve 
months, and carried away first prize; Albert Turner of New York was second, 
with $900,000. 

—S. J. Eagle and D. W. Baldwin, formerly with the Bankers Life at Pitts- 
burg, have resigned to enter the service of the Equitable Life, under Manager 
E. A. Woods. 

—L. E. Helland, formerly local agent for the Michigan Mutual Life at Vassar, 
Mich., has been promoted to the general agency at Saginaw, succeeding C. F. 
Marsky, deceased. 

Mayor William C. Maybury of Detroit, managing director of the Standard 
Life and Accident, was unanimously nominated for Governor of Michigan by the 
Democrats last week. 

—The recently completed examination of the Bankers Life of St. Paul made by 
the Minnesota Department, showed that its semi-annual statement of July 1 was 
correct in all particulars. 


—Carter & Gibson, general agents for the Atna Life at Bellaire, O., have re- 
signed and dissolved partnership. E. K. Carter goes to Wheeling, where he will 
represent the John Hancock. 

—Scranton (Pa.) Life Underwriters Association has elected officers as follows: 
William Hodley, president; W. J. Welsh, vice-president; E. J. Holland, secretary; 
Thomas J. McGuire, treasurer. 


—H. L. Remmel, general agent for the Mutual Life Insurance Company of 
New York at Little Rock, Ark., is soliciting correspondence for energetic agents 
to work for him. Notice his advertisement on another page. 


—President Batterson of the Travelers is preparing to call a meeting of stock- 
holders in the near future, in order that some action can be taken on the pro- 
posed removal of the company’s home office from Hartford. 


—A charter has been secured in Rhode Island, incorporating L’Union St. Jean 
Baptiste d’Amerique, with a view of ultimately consolidating all the French 
Canadian fraternals in this country into one organization under the above name. 


—Delaware papers predict that Insurance Commissioner Fowler will not be re- 
elected. The fact that he admitted to the State a loan association which was in 
unsound condition and subsequently failed is the cause of much adverse criticism. 


—Pacific Mutual Life made a gain in insurance in force in the first half of 1900 
amounting to $3,052,207, which is more than double the gain made in the corre- 
sponding period of last year. Life, industrial and accident branches are all in a 
highly flourishing condition. 

—A beneficiary under one of the policies of the defunct Cleveland Life has 
asked the court to compel the State to turn over to the receiver the deposit which 
the company made with it, in order that her claim may be settled. The question 
is a new one in Ohio courts. 

—The National Mutual Life of Minneapolis, Minn., and the Federal Life of 
Davenport, Ia., both stipulated-premium concerns, have consolidated and will 
continue business under the name of the former. The consolidated interests rep- 
resent about $20,000,000 of insurance. 


—Des Moines underwriters have petitioned the city council to appoint an elec- 
trical inspector to investigate the wiring in that city. They claim that the inside 
wiring in most cases is nothing more than telephone wire loosely wrapped, and 
that power is taken from the trolley wires. 


—The Bankers Life of New York will endeavor to settle in the courts the 
much-mooted question of one-year term contracts. To test the matter it has 
brought suit against the Vermont insurance authorities to compel them to value 
its policies in accordance with their terms. 


—The third International Congress of Actuaries, which was recently held in 
Paris, was in all respects successful and satisfactory. The returned American 
delegates are very enthusiastic, and will strive to make the next congress, which 
will be held in New York in 1903, equally successful. 

—Donald B. Pritchard, a Winona, Minn., physician, proposes to start an insur- 
ance company for the purpose of protecting his fellow practitioners against the 
expense of suits for damages. A company of this character exists in London, 
with a membership of 5000 physicians, who pay an annual fee of $2.50. 


—A recently organized concern attracting considerable attention in Colorado is 
the Colorado Investment Loan Company of Denver. It seems to be a building 
loan association, which protects its patrons with life insurance policies in old- 
line companies. Arthur E. Jones of Denver is president, and George E. Ross- 
Lewin vice-president. 

-—In Exhibit LII. of the Compendium of Official Life Insurance Reports, 
also appearing on page 480 of the life volume of THE INsurANcE YEAR Book for 
1900, the interest rents and profits earned by the Royal Union Mutual Life should 
be $18,562, making the ratio to mean invested funds 6.36 per cent, and changing 
the rank to number four. 


—During the quarter ending with June 30 the Endowment Rank, Knights of 
Pythias, admitted and reinstated 3492 members. The total membership in force 
is now 64,515, carrying $113,840,000 of insurance. The order now has funds on 
hand amounting to $494,372. Death claims paid during the quarter amounted to 
$323,500, making a total since organization of $14,865,883. 

—Following are the delegates and alternates who will represent the Maine 
Life Underwriters Association at the Saratoga convention: Delegates, J. M. 
Gooding, J. P. Stevens, I. A. Hayes, J. W. Fitzpatrick, C. F. Dunlap, C. T. 
Hawes, G. M. Barney; alternates, W. Noyes, F. A. Carleton, J. B. Jones, D. G. 
Parker, E. H. Langston, A. L. Talbot, W. L. Hapgood. 


—The latest move in the famous Hillmon case has been made by the plaintiff’s 
lawyers, who discovered a plan whereby they could make the judgments against 
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the insurance companies immediately operative. A writ of execution has been 
obtained and placed in the hands of a United States marshal, and he will proceed 
to levy on the property of the Mutual Life and the Connecticut Mutual. The 
amount of the judgment against the companies is $34,000. Costs up to date 
exceed $90,000. 

—In the quarter ending June 30 the receipts of the Fidelity Mutual Life 
amounted to $581,091, a gain of $67,322 over the corresponding quarter of 1899. 
Excess of receipts over disbursements amounted to $78,420; death claims and pay- 
ments to policyholders, $312,956; new business, $4,667,600. The net ledger assets 
at the close of the quarter amounted to $2,787,280, a gain in three months of 
$78,420. 

—The distinguishing feature of The Century Magazine for August is the open- 
ing instalment of an historical novel: by a new writer. ‘The title of the work is 
“The Helmet of Navarre,” and the author is Bertha Runkle. It promises to be 
one of the most interesting stories of the year. The balance of the magazine is 
filled with a variety of interesting matter, including an article on the New York 
Aquarium, beautifully illustrated in colors. 


—Dr. Michael W. Kellereher, a prominent physician of Pawtucket, R. I., and 
Hugh J. McGinn of the same place have been arrested on complaint of the Berk- 
shire Life. It is claimed that they conspired to defraud the company by securing 
a policy on the life of a consumptive, substituting a healthy man to undergo the 
medical examination. Cases similar to the one cited above aroused the suspicions 
of the company’s officials, and investigations resulted in the two arrests being 
made. 


_ —During the month of June the New York Life paid 392 policies on the lives 
of 348 policyholders, the total sum paid being $1,104,754. The largest claim paid 
during the month was $63,271, on the life of James E. Schwartz, the well-known 
manufacturer of Pittsburg, Pa. The next largest was $34,980 on the life of James 
I, Best of New Orleans, La. There was one claim paid for $27,000; two for $20,- 
000 or. over; four for $15,000 or over; and eleven for $10,000 or over. On the lives 
of sixteen women, eighteen claims, amounting to $22,945, were paid; 
ten policies, amounting to $15,600, were paid under the term extension 
privilege; and the privilege of a month’s grace in the payment of 
premiums saved four policies, worth $12,989, to the families of deceased policy- 
holders. Fifty-seven policies, amounting to $165,043, were paid on the lives of fifty- 
four persons who died within one year after insuring. 


Fire Insurance Notes. 

—Syracuse, Ind., has contracted for a waterworks system. 

—Thirty shares of Home stock were sold last week at 205%. 

—Minnesota Association of Local Agents will hold its next meeting in Duluth, 
August 10-11. 

—National convention of fire department chiefs -will be held in Charleston, S. 
C., October 9-12. 

—Annual meeting of North Carolina fire underwriters will be held at Moore- 
head City on August 14, 

—Pittsburg Board of Underwriters has decided to make another effort to induce 
the city to put in a salvage corps. 

—Milwaukee board has adopted as mandatory the consequential damage clause, 
although it is considered unnecessary. 

—E. K. McConkey has been elected secretary and treasurer of the Farmers of 
York to succeed the late David Strickler. 

—Rates in Indianapolis are still unchanged, and a further investigation is 
thought necessary before final steps are taken. 

—The joint conference committee from the Western Union and National Asso- 
ciation of Local Agents will be held on August 7. 


—Imperial of London has made J. Gillis Keaton, formerly inspector for the 
Lower Provinces, special agent at the Montreal office. 


—Underwriters were interested to see that Lloyds, London, was caught for 
$40,000 on the fire of the Eastern Elevator, Buffalo, N. Y. 


—G. W. McCoy and Reiter, Utterbach & Co. of Vincennes, Ind., have con- 
solidated under the firm name of McCoy, Breckman & Co. 


—The lines of the American Steel and Wire Company hitherto handled by C. 
E. Howard of Joliet, Ill., will hereafter be placed direct through residént local 
agents. 

—The remaining reinsurance treaties between the Bavarian Mortgage and Ex- 
change Bank of Munich and American companies and branches are in process of 
cancellation. 

—Dr. Casto of Terre Haute, Ind., accused of trying to burn his store for the 
insurance, has been acquitted. A plot to burn was found, but Casto could not be 
connected with it. 

—J. M. Kilmer & Co. of Binghamton have offered a $5000 reward for evidence 
leading to the arrest and conviction of the person or persons who set their build- 
ings on fire on July 1. , 

—The Orient of Hartford’s Western department at Chicago, and Eastern de- 
partment, at Hartford, will hereafter respectively report direct to the head offices 
of the London and Lancashire. 

—Underwriters in Missouri are on the anxious seat in regard to the Hammond 
Packing Company’s risk. The rate asked by fhe insurance companies is $1.2, 
but the Packing Company declares it will only pay $1, with the stipulation that if 
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it has to pay more to one company it will pay it to all. This, it is feared, may be 
construed as a rate compact, and the underwriters, remembering the $1000 fine for 
entering any combine on rates, are cautious. 


—The much-needed new schedule in Philadelphia has been promulgated, and 
although protests are being received from some angry propertyholders, under- 
writers have decided to stand firm on the matter. 


—The decreased net surplus of a number of small companies for the first six 
months of 1900 is liable to cause reinsurance or liquidation for some if better re- 
sults are not obtained before the end of the present year. 


—Owners of the Masonic Temple at London, Ont., are having quite a little 
trouble in collecting on their policies. Suit has just been brought at San An- 
tonio, Tex., against the Continental Fire Association of Texas. 


—In future the automatic fire alarm telegraph system installed by the Western 
Electric Company, heretofore done under contracts of sale to the insured, will be 
installed on a rental basis, as required by the new regulation of Chicago under- 
writers, 


—Garrard Harris, assistant counsel for the State of Mississippi in the cele- 
brated quo warranto proceedings, says that the organization proposed by A. A. 
Weille to furnish independent rates and surveys is a clear violation of the new 
Cox anti-trust law. 


—Assistant Chief Factory Inspector Abraham Harris has said that at least 
ninety-five per cent of the buildings of Chicago are fire traps and unfit for the 
uses intended. During the last year Harris has inspected over 600 factories and 
manufacturing plants in and about Chicago. 


—R. H. Moomaugh, Jr., of Montgomery, Ala., has devised a scheme, by which 
business men can be furnished insurance, fire and life, at cost under the form of a 
mutual insurance company. He has not confided details to the public, but 
a company is soon to be organized on the new lines. 


—Atlanta is having trouble with its waterworks. Twice last month accidents oc- 
curred, which cut off its water supply. The matter is expected to be brought 
up at the next meeting of the executive committee of the South-Eastern Tariff 
Association, and if nothing is done rates are liable to be advanced. 


—Syracuse, N. Y., has been hit hard by fire in the first six months of the 
present year. In the first half of 1899 it had 181 fires, with losses of $131,745, and 
insurance involved of $1,062,638, while in 1900 in the similar period, it had 158 
fires, with losses of $260,332, and insurance involved amounting to $781,774. 


—Property of the Texas Lumbermen’s Association is handled in a considerable 
part by R. D. Gripple, ex-secretary, who has instituted a small inter-insurance 
plan, and the balance is placed in the Netherlands. Arrangements have been 
made by which the local agent where risk is situated receives the full commission 
of fifteen per cent. 

—A recent decision of the Supreme Court of Minnesota, in which the assured 
sued on a policy, gave the plaintiff judgment for the face of his policy on his 
building. His place was damaged about fifty per cent, but the building inspector 
would not allow him to repair same under a city ordinance regulating the char- 
acter of buildings within the fire limits. 


—Local agents of Pekin, Ill., have taken a decided stand on the brokerage 
question, and have adopted a set of resolutions whereby the agents pledge them- 
selves not to accept businesss from outside brokers, agents or agency companies 
not represented in Pekin. They also agree not to deal with or represent any 
company that does not accede to this proposition. 


—The Greenwood Insurance Company was recently organized at Greenwood, 
S. C., with a paid-up capital of $50,000. D. A. P. Jordan has been elected presi- 
dent; W. G. Ganbrell, vice-president; H. M. Graham, secretary, and H. G. 
Haitzog, treasurer. Business will be commenced on August 1, and agencies will 
be established in the principal towns of South Carolina. 


—The Underwriters’ Club of Pittsburg has elected the following officers and 
directors: D. F. Collingwood, president; Ed. Benswanger, vice-president; W. S. 
Miehaus, recording secretary; H. E. McKelvey, financial secretary, and D. B. 
Allison, treasurer. Directors: Charles H. Wilson, D. J. McAfee, J. S. Brown, 
William Arrott, F. T. Leckhart, A. N. Hamilton, J. A. Hetrick, F. W. Kiefer 
and W. H. Robinson. 


—The Pennsylvania Fire of Philadelphia is seventy-five years old this year, and 
an excellent number of ‘‘Short Rates’? has been issued in commemoration of the 
fact. “Short Rates” is published by the Pacific department of the Pennsylvania, 
and the July number contains, in addition to an historical sketch of the company 
and brief biographies of its officers, artistic photos of its officers, Pacific Coast 
managers, field men and office staff. 

—The half of the two per cent tax on fire premiums in Minnesota for the 
past year, which is applicable to fire departments and firemen’s relief asso- 
ciations, amounted to $32,833, plus retaliatory taxes on Ohio and Michigan com- 
panies, $461, and on Wisconsin companies, $1834, making a total of $35,128. This 
is divided as follows: Minneapolis, $15,004; St. Paul, $6292; Duluth, $3771; 
Winona, $784; Stillwater, $581; Mankato, $398; St. Cloud, $263. 


—More about home ofhce managers! It appears, according to THE SpEcTATOR 
of New York, that British managers only take their annual trip to the United 
States as a convenient summer’s outing. Our contemporary says that “when a 
foreign manager arrives here the air gets surcharged with rumors of changes 
that ‘he is supposed to contemplate; and while, as a matter of fact, he may be only 
intent upon enjoying himself, nevertheless the resident manager is annoyed by 
these street rumors, and his lot for a few weeks is an unhappy one.” When will 
our American exchanges understand that there might be in heaven and earth 
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things more acceptable than a trip to the United States, and that it is just 
possible a British manager may look forward to the enforced journey with not 
wholly pleasurable feelings?—Post Magazine and Insurance Monitor. 


—June monthly report of the Boston Manufacturers Mutual Fire shows fire 
losses, $22,052.47; amount at risk, $131,837,187; sprinkler losses, $178. The sprinkler 
losses were caused by the leakage of sprinklers in the buildings of Nelson D. 
White & Sons of Winchendon Springs, Mass., and American Linen Company of 
Fall River, Mass. Attention is called to the protection of storehouses, and mem- 
bers are requested to make inspections and lay iron pipe systems on their own 


behalf. 


—Field Club of Louisiana met last week and elected James B. Ross president; 
Kalford Kreth, vice-president,and William M. Railey, secretary. As the State laws 
prohibit action respecting rates, the club has organized for systematic in- 
terchange of information and co-operation of field men in elevation of the stand- 
ard of the profession; cultivation of friendly relations between themselves and 
agents, correction of bad practises among agents, furnishing of all information 
that may be important concerning any agent or relating to any risk. Meetings 
will be held in New Orleans the second Monday in each month, and will be con- 
fidential. 


ACKNOWLEDGMENTS. 
—Insurance Field of Louisville, bound copy of the numbers making up 
Volume I. 


—Insurance Press of New York, bound copy of Volumes VIII. and IX., cover- 
ing the year 1899. 


—The Surveyor [nsurance Directory of New York and New Jersey for the cur- 
rent year covers those two States in a thorough manner. 


—Alabama insurance report complete, and the life volume of the Rhode Island 
report for 1900, have come to hand; also the Maine report. 


—Philadelphia, Pennsylvania and Delaware Insurance Directory for 1900 has 
been received with the compliments of J. H. C. Whiting, publisher. It is as full 
and complete as previous issues. 


—June number of Bourne’s Guides gives the latest reported figures of the 
forty-six fire insurance companies of Great Britain, while the July number gives 
particulars of the life insurance companies. 


—Municipal Requirements for Construction and Maintenance of Theaters and 
Other Places of Public Amusement,” as recommended by Col. George H. Mendell 
and Marsden Manson of the San Francisco Board of Public Works, and adopted 
as an ordinance of tnat city in June last, has been prepared in pamphlet form. 
The requirements appear to be very comprehensive and calculated to add to the 
safety of public buildings. 

—The Chronicle Fire Tables for 1900, recording the fire losses of the year 1899, 
have been issued by The Chronicle Company, Ltd. This work classifies fires by 
classes of risks, by States, by months and by causes. It shows that the property 
loss last year was about $153,000,000, the result of 105,342 fires, of which 46 per 
cent were dwellings, boarding houses, etc., 18 per cent retail and wholesale stores, 
offices, etc.; 16 per cent livery stables, barns, tobacco barns, etc.; 7 per cent 
various manufacturing establishments; 2 per cent hotels, restaurants, etc., and 
the remainder sundry other classes of property. Losses due to exposure are 
calculated at 27 per cent. Electric light wires and lights are held responsible for 
losses aggregating $40,313,511 in the last thirteen years, of which $6,428,805 were in 
1899. In that year 14 per cent of the number of fires and 22 per cent of losses 
were attributed to criminal or mischievous causes. The book is very compre- 
hensive and includes over 450 pages of statistics. 





™ Agency Changes and Appointments. 

Frre.—Henry J. Houge, general agent of Western Union territory, with office 
at Hartford, for the Scottish Union and National; Fred W. Kiefer succeeds W. 
C. Burt, as Pittsburg agent of American Central; C. R. Virgin of Farbury suc- 
ceeds A. L. Hettzell, as special agent in Illinois for German-American of New 
York; Napier & Dalmar, Chicago agents of the Delaware; Charles G. Langdon 
succeeds 7. F. Hastings as general agent of the National of Hartford; Stroud- 
back & Stern, New Orleans sole agents of Phcenix of London for Louisiana; 
George K. March, Michigan special agent of Greenwich, has resigned; Rollins & 
Rurdick, sole agents of Globe and Rutgers for Chicago and Cook county; H. 
Dickinson, special agent of Fastern and Central Pennsylvania for Philadelphia 
TInderwriters: George H. Hartwell. general agent of Germania for Texas, 
Louisiana and Alabama, to succeed M. h. Breeding; M. Berney & Co., Birming- 
ham, Ala., agents of Glens Falls. 


Lirr.—J. J. Jones, Iowa manager Equitable Life, Des Moines; W. L. May, 
Providence, general agent for Rhode Island. tna Life; Linton Tedford, rn 2 
agent Fidelity Mutual, Atlanta, Ga.: Charles D. Logan, general agent Metro- 
politan (ordinary), Philadelphia; 7. C. Monroe, Michigan general agent Massa- 
chusetts Mutual, Detroit: + ‘Wilhelm, general agent Mutual of Kentucky, 
Atlanta. Ga.; T. by Sunderland, general agent Security Life and Trust, Provi- 
dence. R. lL: Er: Dickinson and Meade have resigned from the Provi- 
dent Savings Life’ in Philadelphia, to enter the services of the Fidelity Life; 
Robert Anderson, associate agency manager of the National Life of America at 
ag mc Frank D. Rall, State agent for Colorado. Michigan Mutual, Denver; 

Cc. H. Bronson. Equitable, Waterbury, Conn.: I. B. Thurman, general agent 
Eastern Pennsylvania, Canada Life. Scranton; Robert Anderson, associate agency 
manager National Life, U. S. A., Philadelphia. 


CasuvaLty.—Wickoff Bros. succeed Jennings & Wickoff, as general agents at 
Columbus. O., for Standard Accident and Fidelity and Deposit; F. K. Sawyer, 
7Ftna Indemnity, Indianapolis; Oscar Dahl, Great Eastern Casualty, Kansas 
City; Abraham Jordan, general agent Philadelphia and vicinity, Great Eastern 
Casualty; Little & McClure, general agents London Guarantee and Accident, 
Western Pennsylvania, Pittsburg; Tohn H. Diamond, general agent Union 
Casualty, Stephen Girard building, Philadelphia. 
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ANNOUNCEMENT. 


THE INSURANCE YEAR BOOK is issued in two volumes for 1900-1901 as heretofore, and embraces several new and im- 
portant features. One contains the statistics of Life and Miscellaneous companies, the other relating to Fire and Marine Insurance. 
All the statistical and other matter that they contain has been compiled with the greatest care by experienced insurance statisticians, 
the figures being taken from official reports. These volumes together constitute a trustworthy encyclopedia of insurance information. 

The volume devoted to LIFE AND MISCELLANEOUS INSURANCE contains the standard tables of Life, Casualty: 
and other Companies brought down to include the official figures of 1899 for each company, in comparative form, for a series of 
years; also many new and valuable statistical compilations not heretofore published. Other tables show the standing and busi- 
ness transactions of Foreign Life and Accident Companies. 

THE FIRE AND MARINE INSURANCE volume contains elaborate statistics of the Fire and Marine Insurance 
Companies doing business in this country, in comparative form, for five years. Tables are also given showing the status and 


transactions of all the principal Stock, Fire and Marine Insurance Companies of the world, and much other important information 
relating to Fire and Marine Insurance. 


EACH VOLUME IS COMPLETE IN ITSELF. 


LIFE AND MISCELLANEOUS INSURANCE. 


The volume devoted to Life and Miscellaneous Insurance contains departments relating to Life and Miscellaneous 
Companies under chapters headed as follows : ; 


STATUTORY REQUIREMENTS.—ADDITIONAL NOTES FROMTHE | since their first publication, and they have been extended and improved for the present 
STATUTES.—DIGEST OF INSURANCE DECISIONS.—STATIS- | ¢dition of THe Year Boox. : 
TICS OF FOREIGN COMPANIES.—INSURANCE IN CANADA.— 
LIFE UNDERWRITERS’ ORCANIZATIONS.—RETIRED AMERI- aga et a se: pa pe lg covering the transactions of all 
CAN COMPANIES.—DIRECTORS OF COMPANIES.—INSURANCE existing Life Insurance Companies from the time of their organization to the beginning of 





AGENTS. the present year. These statistics have been specially prepared tor THz Year Book, and 

as some of them are anterior to the organization of any insurance department, the informa- 

These several chapters apply to the special features of Life and Miscellaneous Insur- | tion can be found nowhere else than in this publication. The tables show the receipts of 
ance, and are entirely different from similar chapters enumerated below for Fire and 


companies from policyholders, their investments, etc. ; disbursements to policyholders under 
| separate headings; expenses, total a te new pep tg insurance in force at the 
’ close of each year, assets, liabilities, surplus, and in fact all the material points that are con- 
E on hgenarseennyl ye ate ed f . oe ; tained in the statistics regarding the transactions of recent years, 
: epartment is devoted to a description of the varied functions o mployers 
Liability Insurance, standard policies, special clauses, and statistics showing the business 


Marine Insurance. 


transacted in the United States for ten years, in comparative form. | LIFE INSURANCE TRA reese dateaeon FOR FORTY-ONE YEARS. 
This is a regular series of tables that have formed an important feature of THE YEAR 

COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. | Book for so many years, presenting in comparative form the business transactions of all the 
A very important series of tables, occupying upwards of seventy pages, giving the com- | American Life Insurance Companies for forty-one years. They show the current business 

parative exhibits of the business and financial standir g of all the Life Insurance Companies of the Life Companies in a concise manner for ready reference. 

of the United States, is presented under this heading These tables are compiled from -imilar tables exhibit the business transactions and financial standing of the MISCEL- 

official reports, the ratios being worked especially for !HE YEAR Book. They embrace an | LANKUOUS COMPANIES fora period of ten years. 

exhibit of the transactions of all companies from the date of organization to the present | There are numerous other tables embraced in the volume which we have not space to 


time ; information to be nowhere else obtained. These tables have met with great favor ' enumerate here. 


FIRE AND MARINE INSURANCE. 


The following list of chapter headings indicate some of the prominent features of the Fire and Marine Volume: 


ive form. The statistics of the Mutual C ies include th havi 
ee a at wld ay pp = ld g A a ce gg Ha cash assets exceeding $10,00, ad ten Ga tian oy ees ts ae ed 
re . nsurance. 
ANCE IN CANADA.—FIRE UNDERWRITERS’ ORGANIZATIONS. 
—DIRECTORS OF COMPANIES.—-RETIRED AMERICAN COM- | FIRE INSURANCE BY STATES. 


Tabular reports of premiums received, losses incurred, risks written, and the ratio of 

PANIES —STANDARD POLICY FORMS. lowes, to penteae by the Cilesant companion the several Seates and Teuthocien r] pre- 
ted. T te of these totals shows very closely the distribution of Fire 

DIRECTORY OF INSURANCE AGENTS. > ei eel. yw y y a 7 


z 7 : P 7 Insurance throughout the country. 
A list of agents engaged in the business of Lite, Fire, Marine and Miscellaneous Insur- 


ance in the principal cities and towns in the United States and Canada, carefully corrected RECENT STATE LAWS. 
to the date of publication, forms an important feature of THE YEAR Book. This list has In the legislative season of 1899-1900 many State legislatures were in session, geveral of 


been compiled expressly tor this work, corrected to June 1, and is unquestionably the most them continuing till the lastof May. Under the above heading is given the material laws 
complete list of practical, active insurance agents that is available. enacted by them relating to insurance. 


COMPARATIVE EXHIBIT OF TRANSACTIONS FOR FIVE YEARS. | FIRE PROTECTION AND WATER SUPPLY. 


The well known standard comparative tables of Fire and Marine Insurance Companies This department has been carefully revised for the present edition of Tok Year Boox 
and of Mutual Fire Insurance Companies, which have formed a prominent feature of ‘THE and corrected from information specially furnished to the publishers. It furnishes more 
Year Book for so many years, are brought down in this volume to embrace a period of five complete, general and trustworthy information regarding the equipment of the various 
years—1895 to 1899 inclusive. These are compiled from official sources showing the trans- | cities and villages of the country in the matter of fire protection and water supply than can 
actions of the companies year by year, and include their insurance and financial exhibits in | be obtained from any other source. 





THE INSURANCE YEAR Book during its many years of publication has obtained a recognition among underwriters of all classes as a standard authority 
upon all matters pertaining to the business of insurance. It is invaluable to managers of companies as well as to the active men engaged in field work. The 
volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible type. 


PRICES.—The following are the prices of THE INSURANCE YEAR Book for the separate volumes or for the complete set. 


Life and Miscellaneous Insurance, $6.00. Fire and Marine Insurance, $6.00. Both volumes, when ordered together, $8.00. 


Sent prepaid to all parts of the United States or any country in the Postal Union on receipt of price. Address, 


THE SPECTATOR COMPANY, 95 William Street, New York. 
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ESTABLISHED 1865, 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


\ OFFICES : 
NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 
BALTIMORE. 12 South St. 








Insurance Lawyers. 








e D. GARRETT COMPANY, 


29 LiperTY STREET, NEw YorK, 
INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1900. 

In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1900 edition contains Assets, Liabilities, 
Losses Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and 
Loss and Expense Ratios for 5 years; Dividend Rates for 24 years prior to 1899. 
General and Special Agents ; and short Rate Tables. 

Price, with Monthly Supplements, $10 Per Annum, 








Mercantile Agencies. 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and 
no pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Correspond- 
ence solicited. . 


CHARLES B. HOLMES, Proprietor, 182 NASSAU S8T., NEW YORK, N. Y. 





ANTED—THREE GOOD MEN'WHO DESIRE 
to get into new and better pastures, men who are producers and 
can sell goods on their merits; from such I solicit correspondence. Com- 
missions and advances liberal. 
H. L. REMMEL, General Agent, 
THE MuTvuAL Lire InsuRANCE CoMPANY OF NEw YorK, 
Little Rock, Ark. 
For Arkansas and Indian Territory. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, .of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N, Y. 





LEMING BROS., MANAGERS FOR IOWA AND 
NEBRASKA OF THE MUTUAL LIFE INSURANCE COM- 
PANY OF NEW YORK. 

A successful agency always has room for active workers. In seven 
years the Mutual Life of New York more than doubled its business in force in 
Iowa, Therefore, if you want to connect yourself with a successful agency, 
address, FLEMING BROS., Managers for lowa and Nebraska, 

Des Moines, Iowa. 


HE ATTENTION OF LIFEINSURANCE 


agents is drawn to the favorable contracts of 
THE PROVIDENT SAVINGS LIFE, 
Its Combined Term and Renewal Option Policy is especially attrac- 
tive to applicants not wishing, for the time being, to pay the usual rates, 
For particulars apply to 
HAROLD V. CLEAVER, 
Manager Manhattan Department, 





258 Broadway. 





A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 





HE INS’JRANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 
Insurance Inspectors. Expert Accountants and Auditors, Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 








OTICE AGENTS AND ORGANIZERS. Producers can 
procure an excellent perpetual renewal contract with an up-to-date 
Fraternal Society that issues the best, most liberal and most equitable policy 
of any institution in the field. If you desire a permanent business it will pay 

you to investigate this, S. J. MASTERS, Warder Building, 
Washington, D. C, 








ANUFACTURERS’ AND MERCHANTS’ MU- 
TUAL INSURANCE CO, OF ROCKFORD, ILL. 


Total Assets, Jan, Ist, 1900............ ......-----..- $487,155.13 
REED RR TROND, oc cua no ceeeareedescsensncnspensswapennessneyeusSecasceeoe 47,450.90 
Surplus above all Ilabilities ......-........-..-....-...... $439,704.23 





Scrip dividends paid since organization, $8,953. 
Cash dividends paid since organization, $99,411 
HENRY W. PRICE, President. EORGE W. CARSE, Secretary. 
GEO. B. KELLEY, Vice-President. F.F. WORMWOOD, Treasurer. 
ORGANIZED FEB. 11, 1881. CORRESPONDENCE SOLICITED 


Losses paid since organization, $807, 








CHARTERED 1866. THIRTY-THREE YEARS SUCCESSFUL BUSINESS. 


; lie HARTFORD LIFE INS. CO., 
HARTFORD, CONN. 


Every desirable form of up-to-date contract is issued by this 
old and sterling company. 

All rates and values guaranteed in the contract, 

Eighteen and one half million dollars paid in benefits. 

Ratio of assets to liabilities $142 to $100. 


GEO. E. KEENEY, 
President. 


CHAS, H. BACALL, 
Secretary. 





COMMERCIAL UNION 


ASSURANCE CO., LIMITED, 
OF LONDON. 





OFFICE + 


Cor. Pine & William Sts., 
NEw York. 





ESTABLISHED 1853. 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 100 William Street, New York, N. we 
F, G. VOSS, Manager and Attorney. 
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fictuarial. 


Prominent Agents and Brokers at Chicago. 











AVID PARKS FACKLER. 


Ex-President Actuarial Society 
CONSULTING ACTUARY, 


35 Nassau St., New York (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed— D. P. Fackler, Actuary, New York,—arrive promptly. 





wow C. WRIGHT, 
Successor to Elizur Wright. 
CONSULTING ACTUARY, ACCOUNTANT AND AUDITOR, 
Reasonable charges for valuations, tabular computation work, etc. 


45 MILK STREET (Room 77), BosTON; or Box 1034, MEDFORD, MASss. 
Telephone, ‘‘ 2662 Boston.’”’ 


OLGER DE ROODE, 
GENERAL INSURANCE AGENCY, 
166 La Satie Street, CxIcaco. 


Degeeenting Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years rience in the theory and practice of insurance in all its branches. 
Your patronage jen 





ILLIAMSON & WOFFORD, Memphis, Tenn 
REPRESENTING LEADING ENGLISH AND AMERICAN COMPANIES. 
WRITING A GENERAL BUSINESS THROUGHOUT THE SOUTH. 


OIL MILLS, COTTON GINS, WOOD-WORKING PLANTS AND LUMBER OUR SPECIALTIES. 


Reference: R. G. Dun & Co. Correspondence solicited. 





M'tES MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556, 


. 


No. 11 Broadway, New York, N. Y. 





R. E. FORSTER. CHAS, H. LEMAISTRE. 
ip citaleaaii ACTUARIES. 


150 Nassau St., NEw York. 
cot Chestnut St., PHILADELPHIA. 








Prominent Agents and Brokers. 





GENERAL AGENCY OF 
oo G. KINNEY, 


REPRESENTING 
INDIANA INSURANCE COMPANY OF INDIANA. 
VERNON INSURANCE COMPANY OF INDIANA. 
Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





W. C. Bennett. ESTABLISHED 1869, 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 


J. Burns ALLEN, 





OTHSCHILD & CO., GENERAL AGENTS OF 
THE COMMERCIAL FIRE INS. CO., 
of Wilmington, Del., and other standard stock companies, Excess Lines 
Solicited throughout the United States and Canada, 
4II AND 413 WALNUT ST., PHILADELPHIA, PA. 





T T. HAY & BRO., GENERAL AGENTS, 
‘ RALEIGH, N, C. 


Best facilities for placing large lines on all classes of property in North 
and South Carolina. Correspondence solicited. 


Largest English and American companies represented. 





R= & VAN DEINSE, Indianapolis, Ind. 
Representing German of Freeport, Ill. ; Pacific of New York; 
Rochester German of Rochester, N. Y. Surplus lines a specialty. 





DWARD D. CLARKE CO., . 
177 LA SALLE STREET, CHICAGO. 


Reference, Royal Trust Co. Representing companies writing surplus insurance, special 
risks and re-insurance, also large facilities for surplus lines. 





JOHN NAGHTEN, 
cn NAGHTEN & CO., 


FIRE INSURANCE, 
18x LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN. 


Established 1863. 





Go. W. Montcomery. M, L. C. Funxuovuser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘* The Temple,” Chicago, Ill. Agents for American Ins. 

Co., Newark ; Firemens Ins. Co., Newark; Concordia Fire Ins, Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





Estahlished 1876, 2 
E. N. Winey. C. P. Jennincs, 


EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie Street, CHIcaco. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 


T. H. Wesster. A. W. Becxer. 





AMES R. WILSON & CO., 
234 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS, 
General Agents for the 
COMMERCIAL FIRE INS. CO. or Witmincton, DELAWARE. 


Surplus Lines and Special Hazards placed in Standard Stock Companies. 
CoRRESPONDENCE SOLICITED. 





T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago, Facilities for placing 
large lines on all classes of insurable property. 





ESTABLISHED 1890, 


J. RUSSELL & CO., 
e 177 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States, 





HE McGiLLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS, 
Also State Agents for Indiana and Kentucky for the 
; ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, Ind. 








cr $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 
NORTH AMERICAN ACCIDENT INS. CO., 
217 La SALLE STREET, CHICAGO. 
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ULY SUPPLEMENT TO THE HANDY GUIDE. 


The Spectator Company has issued the first supplement to the 1900 
edition of The Handy Guide to Premium Rates, Applications and Policies. 
This supplement contains new policies and the rates thereon for such 
companies as have recently issued new forms, thus bringing The Handy. 
Guide fully up to date. Copies will be furnished to those subscribers to 
The Handy Guide whose names appear on our books at twenty-five cents 
each. The price to non-subscribers will be fifty cents, The Handy 
Guide, with the supplement bound in, will be furnished for $2 25, sent 
postpaid on receipt of price. Address all orders to 


THE SPECTATOR COMPANY 
95 William Street, New York. 


HARRY L, RIALL, Secretary. 





F. E. S. WOLFE, President. 


INCORPORATED 1825. 


HE FIREMEN’S INSURANCE CoO. 


OF BALTIMORE. 


Cash Capital 
Assets, January I, 1900.... .... Aitise new esos 
Net Surplus over all Liabilities 


941,297.37 


Surplus as regards policyholders, $602,067.76 


—TA.HE PENNSYLVANIA CASUALTY CO. 
SCRANTON, PA. Incorporated 1899. 





$100,000 Deposited with Pennsylvania Insurance Dept. 


Capital and Surplus, $150,000. 


W. W. WATSON, Pres. F. H. KINGSBURY, Sec. E. P. KINGSBURY, Treas 
H. B. ROCKWELL, M. D., Adjuster. G. W. PHILLIPS, Supt. of Agencies. 


Teams, Boiler, Elevator, Plate Glass, 
Employers’ Liability, Personal Accident Insurance. 


Liberal contracts and prompt settlement of all 
claims guaranteed. 


“PACIFIC” POLICIES PROMOTE PROSPERITY. 


HE PACIFIC MUTUAL LIFE INSUR- 
ANCE COMPANY OF CALIFORNIA. 


Pacific Mutual Blidg., - 


Accident. Health. The strongest institution of its kind in the 
World. Policies SUPERIOR. Commissions INTERESTING. 








San Francisco. 
Life. 





EASTERN OFFICES; 174 Broapway, NEw York. 
EARLES F, HOLMES, SEcRETARY EASTERN DEPARTMENT. 





HE COLONIAL LIFE INS. CO. 
OF AMERICA. 
ORDINARY AND INDUSTRIAL INSURANCE. 


DIRECTORS, 

E. F. C. Voune, President First National Bank, J. C.; R. C. WasHBurn, President 
Hudson County National Bank; E. W. Kincsvanp, President Provident Institution for 
Savings :Wm_ C. HeppENHEIMER, President People’s Safe Deposit and Trust Co.; Brrp 
W. Spencer, President People’s Bank and Trust Co., Passaic; JoHN A. WALKER, Vice- 
President Jos. Dixon Crucible Co.; RB. M. SHANLEY, President Consolidated Traction Co.; 
Henry LEMBECK, President Lembeck & Retz Brewing Co.; Jos. D. Bepte, Counsel to the 
Company ; Wa.G. BumstEp, Wallis, Edwards & Bumsted; FLavet McGer, McGee, Redle 
& Bedle; Georce F. Perkins. Perkins, Goodwin & Co., N. Y.; Lawrence Facan, Presi- 
dent Fagan Iron Works; WM. Mueray, Treasurer Larchmont Water Co.; Jas. S. BarLey, 

. S. Bailey & Co., New York; Rosert Davis, President Jersey City Supply Co.;E. J. 
EPPENHEIMER, Secretary ; E. L. Youna, Jersey City Coal Co.; P..F. 5 Fec Postmaster 
of Jersey City; J. E. Hutsnizer, Jr., Secretary N. J. Title Guarantee and Trust Co. 





+ 


An Assurance of Safe and Conservative Management. 


HOME OFFICE 
43 Montgomery St. "JERSEY CITY N. yg. 





SURETY ON BONDS. 


MERICAN SURETY COMPANY. 
100 BROADWAY, NEW YORK. 


vo  eyerrrerrrre er SP cktet wad ee 


BONDSMEN SUPERSEDED | a p 
Bonds issued for Employees, Administrators, Guardians, and in Judicial proceedings. 
TRUSTEES. 
Jesse Spalding, Thomas S. Kirkwood, W. S. Gurnee, Morton F, Plant, Elihu Root, Henry 
D. Lyman, Willis S. Paine, Wm. Nelson Cromwell, Austin’ Lathrop, W Nash, 
Chauncey M. Depew, Jno. E. Searles, Warner Van Norden, Thos. F. Ryan, Jesse Johnson, 
H. H. Vreeland, W. L. Elkins, Wm. A. Wheelock, Cornelius N. Bliss, James A, Hayden, 
John J. Mitchell, Geo. F. Vietor, Walter S. Johnston, Geo. W. Blabon, Jno. C. Bullitt, 
James H. Eckels, Geo. S. Drake, R. C. Kerens, James H. Hyde, Marcellus Hartley, 
pace Sloane, Danl. S. Lamont, R. A. C. Smith, Clarence S. Wadsworth, Robt. T. Lincoln, 
enry H. Cook, E. F. Browning, C. H. Ludington, Jno: J. McCook, Geo. B. Sloan, W. H. 
Baldwin, Jr. Robt, Pitcairn, Edw. N. Gibbs, Frank R. Lawrence, Edward E. Poor, Geo. 
S. Edgell, Andrew Mills. F. R. Coudert, Geo. W. Rogers, Jas. Stillman. 
HENRY D. LYMAN. President. 


RITISH AMERICA ASSURANCE CoO., 
TORONTO, CANADA. 





ESTABLISHED 1833. 


FIRE AND MARINE. UNITED STATES BRANCH. 
January 1st, 1900. 


PUSP SOUMIOB Soren concnesecaeaseons cee abesnkeubsseaalasae setae abaamenatn $484,872.89 


Hon, GEO, A. COX, President. J. J. KENNY, Vice-President 
W. T. BLACKWELL, Supt. of Agencies, 





ILLERS AND MANUFACTURERS 
INSURANCE CO., MINNEAPOLIS, MINN. 


Gross Assets, January Ist, 1900 
Liabilities 


215,659 
Surplusoverali-Giabiities, ik .suciew wo cse dea eae Sen dieses $272,081 





Losses Paid since organization 
Dividends paid since organization 


$1,305,896 
168,156 





C. B. SHOVE, President. 
S. F. DANFORTH, Secretary. 
J. J. HUSS, Assistant Secretary. 





W. T. Woops, President. D. B. HALSTED, Vice-President, 
C. E. W. CHAMBERS, Secretary. 


LOYDS 
PLATE GLASS 


LJnsurance Company 
OF NEW YORA. 


ash Capital Incorporated 
SZIO000. 1389. 


Largest Assets, Largest Income and Largest Reserve of any Plate 
Glass Insurance Company in the World. 


WATCH THE DATE OF EXPIRATION OF AGENTS’ LICENSES. 


FIRE INSURANCE LAW CHART. 


A new, revised and enlarged edition of this convenient Chart has just been 
issued by THE SPECTATOR COMPANY, It contains a Summary of Special State 
Laws Relating to Statements required of Fire Insurance Companies, States 
Having Standard Policy and Valued Policy Law, Resident Agent Law, Law 
Relative to Co-insurances, Law Prohibiting Compacts or Re-insurance in Un- 
authorized Companies. The Chart also states Whether Home Office State- 
ments are Required of Foreign Companies, gives the Final Date When 
Annual Statements may be Filed, Charges for Filing Statements, When Tax 
Statements are Required, the Date of Expiration of Local Agents’ Licenses, 
and the Amount ot Tax Required. d 

The Chart is 16 by 22 iaches, brass tipped top and bottom, and is printed 
on excellent bond paper, so that it may be hung up in a convenient place for 
ready reference. $1.00 per copy. Special prices quoted for quantities, 


THE SPECTATOR COMPANY, 
95 William Street, - - - New York. 
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SPECTATOR 








G. L. DOBSON, President. 

D.G. EDMUNDSON, V.President. 
CALVIN MANNING, 2d V. Pres’t. 
GEO. E. PEARSALL, Treasurer. 
P, M. STARNES, Secretary. 

F. A. DURHAM, Asst. Secretary. 
N. E. COFFIN, Counsel. 


Capital Stock, 
$200,000.00. 


National Life and Trust Co., 


A LEGAL RESERVE, REGULAR LIFE INSURANCE CO. 
DES MOINES, IOWA. 





Look into the conditions of our guaranteed Ten Year Endow- 
ment Gold Bonds. Every bond or contract issued by this company 
is protected by a deposit of approved interest bearing securities 
with the Auditor of the State of Iowa. 

A first-class opening for a few good men in Iowa. An absolutely 
new contract in the field and one which it will pay you to examine. 





Established 1865. 
THE 


Frankfurt Marine, Accident and Plate Glass 
fustrance Co 


OF FRANEFORT-ON-THE-MAIN, GERMANY, 


Employers and Public Liabilities, Elevator Insurance Workmen’s 
Collective, Individual Accident and Plate Glass. 
For the security of Policyholders in the United States of America, a 


deposit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds. ; 


UNITED STATES DEPARTMENT, 


100 William Street, New York, N. Y. 
F. G. VOSS, MANAGER AND ATTORNEY. 


THE NATIONAL INVESTMENT COMPANY 


CAPITAL $200,000.00 
DEPOSITED WITH STATE TREASURER, $42,000.00 


INCORPORATED IN 1894 


Offices, Mitchell Building 
CINCINNATI, O. 


Jecember 31, 1899—Shows 25% increaee business Over previous year. 

In Five years it has paid to Certificate Holders over $280,000.00 

‘ts Investment Certificates mature rapidly and pay 

“ large profits. 

Redemption Values guaranteed onall contracts in good standing. 

Mo Medical Examination and no restrictions as to age 
or sex. 

its business is protected and regulated by law, and is endorsed by bankers, 
merchants and business men generally. 

Its officers and promoters are responsible and reliable business men. 

Agents and Investors concede it to be the most popular form of 
investment before the public. 

: Some good territory open for active and reliable Agents. For par- 

‘iculars address, THE NATIONAL INVESTMENT CO., 

Mitchell Building, CINCINNATI, O. 








—THE— 


Metropolitan Plate Glass 
INSURANCE COMPANY 


Or NEw YORK. 


CHARTERED 187. 


The Oldest New York Company in its Line, 








January r, 1900. 


Assets, - - - = $484/83.01 
Caprran ano Net Sunpcus, -  330,6214 


™ EUGENE H. WINSLOW...-President. 

DANIEL D. WHITNEY... Vice-Pres’t. 

S. Wm. BURTON Sec’y 
CHAS, F. POGGE, Gen. Agt., 

No. 164 La Salle St., CHICAGO 





RINCIPLES AND PRACTICE OF LIFE INSURANCE 


Srxtx Epition—Rgvisep, ENLARGED AND IMPROVED. 


A Treatise on the Principles and Practice of Life Insurance.—With valuable Tables for 
reference. A complete Arithmetical explanation of the computations involved in the 
science of Life Contingencies. By NATHAN WILLEY. 

This edition contains Fatirely new descriptive text from that found in the former 
edition, and for the first time since the work was originally published, it has been carefully 
rewritten and recompiled, and entirely reset in new type. 

PRICES. 

Actuaries Edition, I et EY A, oe ee a a 
(This edition contains the 4, 3% and 3 per cent Am. Experience Valuation Tables.) 
Pocket Edition (with flexible leather cover), - - - -+- + - « « 2.50 
Cloth Edition, - -. = © = © © © © © © © &© « «. && 

Sent pre-paid on receipt of price. THE SPECTATOR COMPANY, 


95 Wittram Street, New York. 





i tae PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THB OLD WAYNB MUTUAL LIFB, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE’s 
INSURANCE AT POPULAR RATES. ; 


Write for supplies and our gilt-edged terms to agents, 





HE INTERNATIONAL REGISTRY CO. 


(Incorporated under the Laws of the State of New York.) 


Special Accident Insurance combined with registration for identification and care in 
sickness, accident or death. 
$500.00 Policy, $1.00 a year; $1500.00 Policy, $3.00 a year; $2,500.00 Policy, $5.00 a year. 


RELIABLE REPRESENTATIVES WANTED EVERYWHERE. 


THE INTERNATIONAL REGISTRY CO. 
P. R. CUNNINGHAM, SEcrRgTAryY. 189 Broadway, New York. 





SAFETY FUND INSURANCE 


IAGARA FIRE INSURANCE co. 


Or New York. 


Office, 46 CEDAR STREET. 





 RA\WAY OFFICIALS & EMPLOYES 


ACCIDENTASSOCIATION 
INDIANAPOLIS, IND. 


WE PAY AGENTS TO REPRESENT US AND NOT TALK 
AGAINST OTHER COMPANIES 


SMM KEES FLGUNS), SSSAS YAR 
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1850. 


1900. 


The United States Life Insurance C0. 


IN THE CITY OF NEW YORK. 





OFFICERS. 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, Vice Pres. 
C. P. FRALEIGH, 2d Vice Pres. 
RICH’D E. COCHRAN, 3d Vice Pres. 


A. WHEELWRIGHT, Secretary, 
WM. T. STANDEN, Actuary. 


J. L. KENWAY, Asst. Secretary. 
ARTHUR C. PERRY, Cashier. 
JOHN P. MUNN, Medical Director. 





FINANCE COMMITTEE 


GEORGE G. WILLIAMS, President Chemical National Bank 


JOHN J. TUCKER, ws ge” gE ol stipe et tee eee 
E. H. PERKINS, Jr., . President Importers’ and Traders’ National Bank 
JAMES R. PLUM, Leather 





Active and Successful Agents, wishing to represent this 
Company, may communicate with RICHARD E. COCHRAN, 
3d Vice-President, at the Home Office, 275 Broadway, New 
York. 





¥ 


SEVENTH EDITION, NOW RHADY. 
THE 


ACCIDENT INSURANCE 
MANUAL. 


1900. 





A The Accident Insurance Solicitor, containing Hints 

GUIDE +0 Agents, how to obtain business, and a Directory 

of Plans and Contracts portraying the leading feat- 

TO ures of the Stock and Mutual Accident Companies 

in the United States. This work also includes a carefully pre- 

pared classification of the various risks according to the hazard 

of occupation. An especially valuable feature is the table of 

benefits, showing at a glance the indemnities paid by all 
companies. 

The chapter on “ Hints to Agents,” written by a field man 
and manager of many years experience in the accident insurance 
field, is full of salient points for those engaged in soliciting. 

THE SPECTATOR COMPANY, noting the wonderful growth 
of- accident insurance, takes pleasure in presenting the above 
work for the instruction and guidance of the thousands engaged 
in accident insurance work. 

The work is handsomely printed, bound in convenient 
form for the pocket, and will be sent post-paid on receipt of 
price. 


Price of the Accident Manual, Bound in Flexible Leather, $1.60. 


THE SPECTATOR COMPANY, 


NEW YORK, N. Y. 


95 WILLIAM STREET, 





NOW READY. 


-The Ninth (1900) Annual Edition 


The Handy Guide 


Premium Rates, Applications and Policies 
OF 


American Life Insurance Companies. 


Tue HANDY GuIDE has attained such a high standing among life insurance 
field-workers that no well-equipped office is considered complete without it. 
It is incomparably the most convenient, most complete, and most accurate 
compilation of data ever presented to the life insurance world. This is the 
unanimous opinion of the thousands who use it and who are the most com- 
petent to judge of its merits. 

The new edition for the current year, greatly improved, is now ready for 
delivery. This valuable publication contains all the latest policy 
contracts and the dividend results issued by Companies 
in 1900 and since the last edition was printed. 


Orders should be sent in at once to secure early copies of this most valu- 
able work for field-men. 


$2.00 
2.75 


Price (handsomely bound in flexible leather), ... ... 2. we 3 
“ (with three supplements issued July, October and December), 


Address all orders to 
THE SPECTATOR COMPANY, 
95 William St., New York.’ 








WANTED 


Reliable Agents in good territory to sell a 





guaranteed 6% investment, payable in install- 
ments, in large or small amounts, for investors 


with moderate incomes. 


Based on New York Real Estate 

Record, - = 12 years 

Popularity, - - Thousands of Investors 
Assets, ete Over $2,400,000 
Capital and Surplus, ‘“ $700,000 


WRITE FOR TERMS AND TERRITORY 


American Real Estate Company 


DUN BUILDING 


2900 BROADWAY,~ - New York 


